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The Impending Defeat of the World’s Enemy 


“There is nothing in this world worth fearing, except 
a Lie. That is the Devil’s best instrument for intro- 
ducing evil among men. But in the end, its worst 
devastation is wrought upon those who seek to do the 
Devil’s work by using it.” 
N all history, what nation, what tribe of men, 
I were ever lied to as stupendously, as utterly, as 
colossally, as the German people have been by 
their rulers and leaders? And what epidemic of evil 
so vast as that which has followed the deadly infection 
of a strong people with the virus of the Lie? 
Take the word in its broad sense, as the above 
quotation intends it, as anything and everything 
false; not only false statement of fact, but false philos- 


ophy, false reasoning, false principle as well; what- 


plague can cause such disaster? 

Drilled as they were for forty years in false German 
philosophy and false conceptions of the rights of their 
fellow-men, they became gullible dupes for every 
Kaiserlich lie that Potsdam could frame, as to the 
reasons for the war and every detail and step of its 
progress. London has been “in ashes”; New York 
“bombarded”; the whole Atlantic coast “panic- 
stricken”; the American Army “insignificant in num- 
ber and at the mercy of the U-boats.” The German 
people have believed, because they have largely lost 
the power of distinguishing lies from the truth, which 
is one of the fatal evils which smite users of this 


devil’s instrument. 
The primal, fundamental false doctrine of all the 
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false German philosophy is the doctrine that nations 
need not keep their word; that rulers may, and should, 
lie to their neighbors; should regard no law as binding, 
no treaty as sacred, if selfish national interest appeared 
likely to be served by violation of law, of treaty, of 
pledged word. 

What the world outside of German influence and 
domination thinks of this infamous doctrine is shown 
by the fact that of all the nations of the earth, not a 
single one, except the two least enlightened of all 
Europe’s peoples, already on the German leash 
financially, politically and officially, took the Ger- 
mans’ side, while no fewer than twenty-two nations 
leagued against them. The President was within the 
limits of literal truth when he denounced Germany 
as “the enemy of four-fifths of the world.” 

No, that doctrine will not answer; the world cannot 
do business on a basis of bad faith and dishonor. It is 
impossible, utterly and wholly impossible. Civilized 
life could not proceed under the diseased and insane 


program of latter-day German governmental philoso- ~ 


phy, which has infected all their personal philosophy, 
as was to be expected. 

It is a simple matter; it is a “business” matter; it is 
a matter in which every business man has a direct and 
personal interest. It is simply this; if a man gives his 
word, shall he be required and expected to keep to it? 
Is Truth to rule us, or the Lie? There can be but one 
answer. Our soldiers are helping to din that answer 
into the dull ears of a stolid race. 
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Our lives are bound up in our faith in our fellowmen. 
We look for truth, as we seek breath; we cannot do 
without it. We must know that a man’s words are 
true; that he will do what he agrees he will do. And 
with all the disaster and horror wrought by falsehood 
a living witness before us, there will be a new freshen- 
ing and cleansing of faith and trust, a brightening of 
the standards of honor among men, to follow this war. 

And if false doctrines have gained footing among us, 
through contagion or through the apparent necessities 
of “fighting fire with fire,” these must be swept aside. 
If false economic ideas, or industrial methods, or finan- 
cial plans, have gained any temporary currency, they 
must be remedied, and that very early, as we go on 
towardright recovery. If“governmental regulations” 
have been adopted as emergency measures, which 
involve an attempt to suspend or violate natural 
economic laws, these regulations must be dropped the 
instant the emergency has passed. We tolerate the 
destruction of buildings by a corps of fire-fighters, in a 
great conflagration; but we do not expect to see them 
go on blowing up buildings, after the fire has been 
brought under control. In a word, we want none of 
war’s evils carried over into the days of peace. 

Truth must rule, and will rule. The Lie has been 
repudiated anew, stamped upon, crushed by the high 
explosives of this war, sent back to the hell it came 
from in the beginning. That much of gain we may 
expect. Less would be defeat. And the valiant 
strokes of our soldiers, our President, our patriots of 
every state and station, give cheering assurance that 
victory is not long to be deferred. 


SUBSCRIBE FOR LIBERTY BONDS 


VALUES MUST 
DETERMINE SALES 


ANY merchants expected that the ultimate 
effect of the new regulations would be the 
crippling and strangulation of the shoe industry dur- 
ing the continuance of the war and the putting of it 
in a dangerous unpreparedness for the business of 
industrial reconstruction when peace comes. 

Careful reading of the regulations will modify 
greatly any such thoughts if measured on the basis 
of common sense and the -continued necessity of 
serving the public with adequate footwear. It will 
take time to readjust the retail industry to the new 
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“Grades” system, but it must be done and done 
quickly, even though a time limit for the sale of 
present high-grade stocks above $12 is as far distant 
as June 1, 1919. It is regrettable that Mr. Baruch, 
absolutely without shoe industrial experience, should 
have given the thought that within thirty days the 
stores of this country could be selling in volume shoes 
built up on the new recommendations. 

The shoe industry of America is a highly specialized 
one, which connotes knowledge of the industries that 
precede and anticipate it—hides, tanning, finished 
leather, other materials, practical manufacture, sales 
and delivery to the store. It will take much longer 
than thirty days to put the officially lining-stamped 
Grades A, B, and C, into the retail markets for the 
public to buy. It is undoubtedly true that over 
90 per cent of the shoes of this country on the shelves 
of merchants are now within the maximum price as 
set by Washington but by what authority can a 
merchant use a stamp, even though he honestly takes 
the normal percentage of profit? 

The public will of necessity need to wait for the 
officially stamped shoes represented by his patriotic 
window card. 

The best minds of the industry are directed to a 
speedy solution of the new recommendations and a 
speedy placing before the public of these new shoes, 
but you must remember that there is a vast amount 
of shoes already in the country to be sold before more 
stock can be added. 

It is said that some Washington Bureau has figured 
that there are made up in this country some 750,000- 
000 pairs of shoes and that the normal yearly consump- 
tion is 307,000,000 pairs of shoes. Don’t let some 
feeble-minded theorist jump to the conclusion that 
the American public has two years’ supplies of 
shoes made up and that manufacture need not go on. 

What a wonderful thing it would be to havea census 
of widths and sizes to determine the immediate sala- 
bility of such a tremendous volume of shoes. We 
are thinking that there are enough end sizes in the 
National shoe store to satisfy a race of 300,000,000 
people, out of which but a small proportion would be 
possible users of these shoes. 

As yet, we have not received officially the inter- 
pretation of a “Normal Percentage of Profit” but we 
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can well see the trend of opinion. We think that we 
will see a fixed minimum at which you can purchase 
shoes for the A Grade at $6, which means that the 
$9 shoe will cost that price. This will give but a 
flat 33 1-3 percent on the selling price. Below this 
figure, we do not believe you can purchase a shoe to 
sell in Grade A. In Grade B, you will find a fixed 
purchase price-at the factory of $4 for a shoe to sell 
in your store at $6 and the same or lesser proportion 
will prevail in the shoes of Grade C. 

Now then, by such deduction comes an inkling to 
you of the interpretation of the term “Normal Per- 
centage of Profit.”” Can you so adjust your. business 
to patriotically live up to it? It is a matter of faith, 
of abiding by your pledge and of living a business life 
on the principle of truth. 

Interesting as it may seem, we leave to your mental 
consideration the fact that the tanner, at the source, 
is fixed as to the price of his product and now the 
retailer at the fitting stool is fixed as to his normal 
percentage of profit. Rest assured that the division 
in between, on its highly competitive basis, with 
some 1,320 factories, will be forced to make shoes on 
the one principl)e—VALUES DETERMINE SALES. 
We have now indeed entered the era when shoes can- 
not be marked up to replacement value, when a. 
normal percentage of profit is placed on the entire 
industry, and when regulation actually controls the 
wage of each division of the craft. 


SUBSCRIBE FOR LIBERTY BONDS 


SOME HEARTENING ADVANCES 
OF COMMON SENSE 


MONG the heartening Fall victories, have you 

noticed the strong drives made by Common 
Sense, snuffing out advanced posts of crime and 
smashing in salients of folly and error, and in general 
advancing the lines of intelligence and truth? The 
battle-news has been good; our men: are getting 
across; the Army has proved itself; we are at_last 
getting some airplanes into action; but there are 
stimulating and encouraging features on this side of 
the ocean also. For example, the President takes 
less than thirty minutes to consider the fraudulent 
“peace” note, and sends a stinging reply in less than 
a hundred words, thus choking off in the instant the 
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babble of pacifists and traitors, who else would have 
set up their bleating to prove that the war can be 
won by surrendering to Germany; Debs, Bill Hay- 
ward and a battalion of 93 I. W. W. leaders have 
been tried, convicted, and are in the penitentiary, 
beginning sentences of from 10 to 20 years; striking 
malcontents in shipyard and munition factory have 
been notified that the rule of “Work or fight” means 
that if work at $10 a day is not good enough for them, 
they will get a prompt transfer to fighting, at a dollar 
a day; and there are other victories on the list. 


Business especially should be pleased. For what is 
“‘Business” but Common Sense applied to the world’s 
daily work, so that the doing of useful things may 
proceed under the guidance of intelligence and 
experience? 

But make no mistake; the war is not over, either 
in the trenches or in the continuous battle which 
common sense has to fight against the forces of igno- 
rance and incompetence. Every period and occasion 
of disorder, whether local or world-wide, brings to the 
surfacemuch spume. Crime watches for opportunity, 
and incompetence pushes its way forward, and tries 
to grab authority. Sometimes it succeeds; there are 
portions of Mexico and Russia which can attest that. 
And it is the business men—the exponents of Common 
Sense—in those unfortunate communities, who must 
bend their backs to rebuild and revive the land, and 
to sow new crops of prosperity, which all, even the 
fools, may share. 

It is precisely the common sense of this country, 
the high average of collective intelligence, which’ is 
its great safeguard against the worst evils that have 
followed war. But this intelligence cannot afford to 
sleep, unguarded; it must remain vigilant, and armed. 
For visionary folly has by no means tired of its 
attempts to control and manage and direct; in- 
competence is still bent on teaching, rather than 


learning. There is work to be donel 
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Pershing has them on the run, 
Turk and Kaiser all as one, 
If you'd see them cross the Rhine, 

Buy a bond, and buy on time. 
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Retail Shoe Merchants---Attention 


Co-operate with the War Industries Board and Write for 


Pledge 


VERY store in the United States selling shoes at retail is 
expected by the War Industries Board to go under the 
retailer’s pledge to observe the rules and regulations for 

selling standard shoes. Plans of standardization, with price 
ranges from $3.00 to $5.00; $6.00 to $8.50; $8.50 to $12; and 
conservation program were announced recently by B. M. Baruch, 
chairman of the War Industries Board. 


Write Immediately 
for Pledge Card 

The plan is that all shoe retailers of the country shall imme- 
diately write to the Boot and Shoe Section of the War Industries 
Board, requesting that pledge form be sent to them. Upon 
receipt of the request the form will be mailed and retail shoe mer- 
chants are requested to follow out the instructions printed on the 
form and then mail the pledge form, properly signed and filled 
out to the Boot and Shoe Section of the War Industries Board, in 
the self-addressed envelope accompanying the pledge form. When 
the pledge card, properly signed, is received in Washington, the 
copy of the pledge will be returned to them, with the receipt 
for the signed pledge on the reverse side of the copy. 


This Call Means YOU, 
Country and City Merchants 

The regulations apply with equal force to the country general 
merchandise dealer as to the city department store and the city 
merchant who specializes in boots and shoes. Every one who 
sells shoes at retail should write immediately to the Boot and 
Shoe Section of the War Industries Board, Washington, D. C. 
and ask for a form pledge. Care should be used in giving correct 
mailing address for on receipt of the request the form will be 
mailed to the retailer. 


Window Card’s 
Arrival 

The retail shoe merchant’s window card will be delivered to 
you only after you have received your receipt for your signed 


pledge. 


Distribution of Window Card 
Plan of Action 

The distribution of the window card has been taken up by the 
Boot and Shoe Section with the Federal Agency Section, Field 
Division, Council of National Defense. Mr. Smith of this Section 
stated that they would arrange to have their local and city coun- 
cils distribute the window cards to the retail shoe merchants. 
Therefore, the Field Agency Section will send to the Boot and 
Shoe Section franks, addressed to each one of the local and 
county councils, which franks the Boot and Shoe Section will 
attach to the window cards, each package of window cards to 
contain a sufficient number of cards for the retail merchants in 
the district covered by the local and county councils. 


Co-operation of All 
Necessary 

The Boot and Shoe Section of the War Industries Board is get- 
ting from all organizations in the boot and shoe industry names 
and addresses of their members who sell shoes at retail. This 
census will not be complete, however, as many retailers of boots 
and shoes, especially. country merchants, are not members of 


Cards 


any trade organization. ‘To insure complete success for the 
standardized shoe plan it is necessary that every retailer co-op- 
erate with the War Industries Board. The Boot and Shoe Sec- 
tion has decided in the manner mentioned above to take personal 
charge of the issuance of pledges instead of entrusting distribu- 
tion of pledge forms to the industry organizations, and issues the 
appeal to the patriotism of all sellers of shoes at retail to make 
application for the pledge forms. 
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«¢ Help Uncle Sam Crush the Kaiser”’ 


This and other slogans filled the “jLiberty.Loan’’: window of 
Derr & Sandquist, Worcester, Mass., which city has gone “Over 
the Top” in raising its quota of over $15,000,000 in spite of the 








Fourth Liberty Loan wa Derr & Sandquist, Worcester, 
ass. 


influenza handicap. The retail shoe merchants did their bit in 
helping the good work by patriotic window displays, one of which 
we reproduce herewith. 

William F. Sandquist of this firm is a sergeant in the Service, 
being stationed at the Remount Depot, Camp Devens. 


(SUSSCRISE FoR Lisenty BONDS) 
They have given their all for you, 
Help, oh help them see it through. 
Buy at once and buy your limit, 
For Old Glory do not dim it. 
Buy Liberty Bonds. 
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JOHN O’CONNOR 
Chicago, President N.S. R. A. 


HE plans for the convention of the National Shoe Re- 

tailers’ Association in St. Louis in January next have 

taken on a new impetus with the coming of the Fall 
season and cooler weather and arrangements are being made 
for what it is hoped will be the largest convention of shoe retailers 
ever held in the country. The lines laid down almost positively 
assure this even thus early in the preparatory period. 


Working Methods on 
Four Principal Lines 


The work is being done along four principal lines: First, the 
convention itself with its splendid get-together facilities for the 
retailers of shoes. 

Second, the program for the convention which it is aimed shall 
be the most instructive and most valuable ever presented at a 
national convention of retailers. 

Third, the striking exhibition of products of manufacturers 
engaged in shoemaking and allied lines which will fill two and 
perhaps three floors of the new Statler Hotel. 

Fourth, the social features, which will evidence again the 
world-renowned hospitality of St. Louis to the stranger within 
her gates. Incidental to all this, but none the less important is 
the definite effort toward the increasing of membership of the 
association to the utmost. 


Manufacturers and 
Jobbers Co-operate 


In conjunction with the plans for the convention, the manu- 
facturers and jobbers of St. Louis have created a permanent 
organization which will do much to assist the retail dealers of 
the city in preparing for the convention which will be held 
January 6, 7 and 8. Coupled with the permanent organization 
has been the naming of a standing committee from among the 
wholesalers with a member of this committee detailed to each 
of the standing committees of the Retailers’ Convention Com- 
mittee as an auxiliary member. The retailers’ convention com- 
mittee has in charge all of the local arrangements and the repre- 
sentatives of the wholesale end of the trade will work under and 
with the chairmen of the different St. Louis committees and 
give their services wherever possible with the idea of co-operating 
in every possible way with the retailers to make the national 


St. Louis 
Convention 


N.S. R. A. Plans Take 


on New Impetus 


Every Merchant 
Welcome 


Hotel Statler, January 
6, 7, 8, 1919 


BOOT AND SHOE RECORDER 25 





A. H. GEUTING 


Philadelphia, Sec’y-Treas N. S. R. A., Chair- 
man Program Committee 


gathering for 1919 the greatest shoe men’s convention the 
country has ever seen. 


Salesmen to Assist in 
Convention Publicity 


Moreover, the St. Louis wholesale interests generally have 
directed salesmen who recently left for their territories to conduct 
a campaign among their customers inviting them, not only on 
the part of the firms which they represent, but also in behalf of 
St. Louis, to attend the association gathering. This is but a 
single item in the publicity plans which will be carried out by 
the co-operation of the wholesale trade and the general com- 
mittee. By it, it is hoped to reach all dealers in all sections of the 
United States. 


Hotel Statler 
Convention Hotel 


The elaborate display of extensive exhibitions of the products 
of many of the leading manufacturers of the country is also 
receiving a high degree of attention and the committee in charge 
of this work some months ago perfected an agreement whereby 
the mezzanine, first and second floors of the Hotel Statler will 
be utilized for the showing of the products of American manu- 
facturers. These floors of the hotel, which has been made the 
official headquarters of the convention, will be devoted solely 
to exhibit purposes. So far as possible the visiting retailers who 
attend the convention will be housed systematically in order 
that they may be placed in position to make the most of their 
visit to the city and the convention at the greatest convenience 
to themselves. 


Three-Quarters of Exhibit Space Taken 
Blueprint Layouts Ready 

The booking of space for the exhibit section of the convention 
has proceeded to a point where almost three-quarters of the 
entire space has been formally signed up and many exhibitors 
who were not represented at the 1918 convention in Chicago 
will have displays. The Display, Booth and Hotel Committees 
selected by the general chairman, Joseph J. Sensenbrenner, 
have prepared blue print layouts of the space available and 
these blue prints can be obtained from Mr. Sensenbrenner whose 
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Chairmen of the Various Arrangement Committees, N. S.R. A. Convention, St. Louis 


H. O. WAYNE 
Sergeant at Arms 


present headquarters for the convention are maintained at his 
store at Sixth and St. Charles Streets, St. Louis. The eagerness 
with which the display section of the convention was received 
by manufacturers is shown by the fact that something like fifty 
applications for space were received before the blue prints were 
completed and there is no doubt whatever that the entire exhibit 
space will be filled even if it does not overflow, which is antici- 


pated at the present time. 


Press and Publicity Committee 
H. C. Ryan and Wm. Graham, Chairmen 

The publicity which is to be given to the convention is being 
worked out by a press and publicity committee, the one headed 
by H. C. Ryan and the other by William Graham. The details 
that are being planned promise that news of the convention shall 
reach every retail dealer in shoes throughout the United States. 
In the light of the fact that at no time in the history of the shoe 
industry has there been a greater need of co-operation and unity 
of action on the part of shoe dealers, it is anticipated that retailers 
generally throughout the United States will be more interested 
in the coming convention than in any previous affair of the kind. 
The increasing Governmental restrictions imposed on the trade, 
the advances in costs and retail prices and other influences render 
it almost imperative that the up-to-date shoe merchant shall 
attend the convention of his trade in order to know what is 
going on in order to be prepared to work to the best interests of 
himself bv co-operating with the members of his own organization 
as well as with various other trade organizations in putting 
through readjustments which shall be beneficial to all. 





Salesmen [SUBSCRIBE FOR LIBERTY BONDS] 


Co-operate 

In the plans for spreading information as to the scope and 
magnitude of the convention, salesmen of shoe manufacturers 
not only in St. Louis but throughout the entire country have 
been asked to co-operate with the arrangements committee and 
all traveling salesmen have been urged to constitute themselves 
each a committee of one to personally invite dealers to attend. 
The traveling men from the St. Louis houses have been instructed 
to this end and these traveling salesmen will also act in the 
capacity of a reception committee-at-large in addition to extend- 


Chairman Publicity Committee 


HORTON C. RYAN 
Chairman Press Committee 


ing the invitations, because most of them will be in the city 
during the period of the convention. This feature, however, is 
not to be confined to the local manufacturers as the convention, 
being a national affair, the entire trade will co-operate in a similar 
manner and will undoubtedly be represented by salesmen at 
the convention who will do everything possible to make the 
gathering profitable and entertaining for the visiting retail 


trade. 


Plans Comprehensive 
and Practical 


There can be no doubt but that the best interests of the trade 
as a whole will be served wonderfully by the convention, par- 
ticularly as the plans for the gathering are not only very broadly 
comprehensive, but are along the most practical lines, with the 
end in view that merchants attending shall profit to the utmost 
from what they see, hear and absorb during the three days of the 
sessions in January next. 


[SUBSCRIBE FOR LIBERTY BONDS] 
Massachusetts Retail Shoemen to Meet 


Pertinent Questions to Be Discussed. Be There! 


The meeting of Massachusetts retail shoe merchants, to be 
held at the Boston Shoe Trades Club, Wednesday evening, 
October 15, bids fair to be one of deep interest, as well as of great 
profit, to those in attendance. 

Secretary J. J. Buckley is sending to each member of the State 
Association a letter, containing a questionnaire. The topics in 
the questionnaire will form the basis of a good, stirring address 
by representative retail merchants. 

The meeting will then take up these questions in Round 
Table Discussion. Here are some quotations from the Ques- 
tionnaire: 

‘‘What is a Normal Percentage of Profit?” 

“Is it the same today as it was in 1914?” 

“Who is to determine just what it is?” 

“Who is to fix the price at which you shall sell your shoes?” 

‘Will you tell the manufacturer what class a certain shoe is to 
be in; or does he tell you?” 

“Should the same percentage of mark-up be figured on a $4 
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Chairmen of the Various Arrangement Committees, N. S.R. A. Convention, St. Louis 





A. W. LUTZ 


Chairman Registration, Credential and Badge 
: Committee 


work shoe, a men’s $5 dress shoe, a men’s $12 dress shoe, and a 
woman’s $10 dress shoe.” 

“The War Industries Board says nothing about rubbers. Is 
rubber footwear to be sold on the same margin of profit as leather 
footwear?” 

Every merchant in the State is invited to this meeting, whether 
a member of the Association or not. 

Retail shoe merchants are being asked many questions by 
their salespeople and by their customers as to the effect of the 
new regulations and at this meeting will be found the answer to 
many of these questions. 

The new Shoe Trades Club, 24 High Street, is an ideal place 
to hold such a gathering. It is pleasing of appointment and will 
no doubt prove attractive to those merchants who are not 
already familiar with it. 


[SUBSCRIBE FOR LIBERTY BONDS 


Another Retail Merchants’ Association 
Enters the Field 


The Retail Merchants’ Association at Olyphant, Pa., has 
been organized with the following officers: D. W. Harris, presi- 
dent; W. L. Kelly, secretary; David K. Raker, treasurer. 
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Important Meeting 
Army Shoe Manufacturers Meet in Washington 


A telegram was sent toall Army Shoe manufacturers requesting 
their attendance at an important meeting which was held on 
Wednesday, October 9. The message stated that it was im- 
perative all factories be represented, and was issued by au- 
thority of the Acting Quartermaster General, Leather Sub- 
Division, George R. Harsh, Chief Shoe Branch. 


Opening Fall Meeting 
Of Rhode Island Shoe Retailers’ Association 


On Tuesday, last, October 8, a meeting of the members of the 
Rhode Island Shoe Retailers’ Association was held at the store 
of President George Peirce, Providence. This was a closed meet- 




















CHAS. E. WILLIAMS 


Chairman Display Booths and Hotels ARTHUR E. EBBS 


Chairman Entertainment Committee 


ing, for members, only; no guests were invited. Members had 
an opportunity “‘to register any kicks.” President Pierce at- 
tended the meeting of the New York Shoe Retailers’ Association 
and returned with an interesting educational and patriotic 
message. 
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Shoes Needed in Russia 
War Trade Board Considers Applications 


The War Trade Board announces, in a new ruling (W. T. B. 
R. 257), that applications will now be considered for the exporta- 
tion of all commodities to Russia. 





Exporters are requested to file their applications with the 
Bureau of Exports, War Trade Board, Washington, D. C. 

A limited amount of cargo space may be available for ship- 
ments from the Pacific Coast direct to Vladivostok, and, in 
allocating space, preference will be given to material covered by 
licenses issued on and after October 7, 1918, under conditions 
which the War Trade Board in Washington is prepared to define 
and discuss with exporters, giving due consideration to the 
particular transactions in question. 

In order to facilitate the consideration of applications, exporters 
are requested to state definitely on each application whether or 
not the material is made up and ready for shipment, and, if so, 
the location thereof. 


[SUBSCRIBE FOR LIBERTY BONDS 


Less Return of Goods 


National Need for More Careful Buying and 
Making to Diminish Returns 








The War Industries Board is urging the elimination of the 
unnecessary return of merchandise from merchants to whole- 
salers and manufacturers. It results in double transportation of 
goods to and from the purchaser, and is a needless and wasteful 
use of shipping space when the transportation facilities of the 
country must be conserved that the movement of troops, supplies, 
munitions and shipping materials may be unhampered, 

The Conservation Division of the War Industries Board has 
issued a special appeal to retailers, wholesalers and manufacturers 


SERRE. eT 
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Chairmen of the Various Arrangement Committees, N. S.R. A. Convention, St. Louis 


MEYER SWOPE 
Chairman National Reception Committee 


in every industry and trade to co-operate with each other for the 
elimination of all unjustifiable returns of merchandise. 

This request is not intended to interfere with the return of 
merchandise when there has been an error on the part of the 
seller as to price, style or quality, misinterpretation of order, un- 
authorized substitution, or when merchandise is inferior or not 
up to sample. When goods are delivered, “as bought,” however, 
they should not. be returned to the seller. If merchandise is to 
be returned because of substitution or error of any kind, notice 
should be given by the purchaser within ten days after the receipt 
of the goods that return is intended. Ample time should, of 
course, be allowed for explanation of proffered adjustment. 

Salesmen should make “definite” sales only. In their travels, 
furthermore, they can be of particular assistance by enlisting 
the co-operation of their customers for careful selection and 
purchase of merchandise so that returns will be unnecessary. 
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War Industries Board 
Permits Use of Shoe Cloths Containing Worsted 


Shoe Cloths containing worsted are allowed by the War 
Industries Board, but all-wool cloths are not recommended. 
These recommendations are made to conserve the amount of 
wool in the country and the idea is to use cotton in conjunction 


with worsted. 
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In Defense of Good Shoes 


To Cheapen a Product to ‘Make a Price’’ Is to 
Destroy the One Best Principle of Economy 


“It is a striking coincidence that in great industrial centres 
one gets almost identically the same story or anecdotes about 
extravagance of the young working men and women. ‘These 
stories always relate to clothing and shoes; waists and shoes for 
the girls and shirts and shoes for the men.” 

So writes an observer and critic of industrial and social condi- 
tions in a weekly magazine of some influence (Saturday Evening 


Post, Saturday, September 7). 
He made a misfit, in the matter of shoes. Economy is the 


J. A. HUTCHESON 
Chairman Finance Committee 


HARRY F. FIDLER 
Chairman Reception Committee 


rule in the shoe trade these days, has been since the war started, 
and will continue to be for the period of the war. Government 
regulations so provide. Not a single case of violation of Govern- 
ment regulations has been reported. Evidently, the shoe trade 
is earnest and thorough in following the Government’s regula- 
tions to conserve. And styles being purified and freaks and 
fancies eliminated, more real service is put into shoes than ever 


before. 


The Importance 
of Footwear 

In buying good shoes, there can be no extravagance, for shoes 
are the most useful of the articles of apparel, and upon their 
quality depends the health, and well-being of the wearers, more 
than upon the quality of any other article of apparel. Certainly, 
there can be no extravagance in buying good shoes, that are 
serviceable, and the writer of the criticism of shoes had only 
to turn to the advertising pages of his own or any other magazine 
to see for himself that it is serviceable shoes, not economical 
shoes, that are selling these days. 


Oklahoma Store to ‘‘Spruce Up”’ 


The Giles Shoe Co., at Okmulgee, Okla., will shortly install a 
complete outfit of new fixtures as well as remodel the entire store 
to put it in thoroughly up-to-date condition. Many novel and 
original features devised by G. L. Giles will be incorporated in 
the remodeled store for the comfort of patrons. The settees for 
the customers will be of oak in a silver gray finish, trimmed in 
inlaid black and white ivory and will have leather seats. They 
will be in the shape of enclosed booths giving room for three or 
four persons and thus providing more privacy. The repair shop 
will be established in the basement and a gallery installed for 
the children’s department. Handsome showcases, cabinets, etc., 
will be included for the findings, etc. 

SUBSCRIBE FOR LIBERTY BONDS) 


Employees of The Marathon Tire and Rubber Company, 
Cuyahoga Falls, Ohio, won the Honor Flag by a hundred per cent 
subscription to the Fourth Liberty Loan. Every employee on 
the pay-roll of the company subscribed. 
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A Victory for Scientific Fitting 


War Department Issues Orders Making Obligatory the Proper 
Fitting of Shoes to the Feet of American Soldiers 


States Army-is on the high road to victory over foot 

discomfort, as well as over the Huns. An Army of 
Victory travels on its feet and by its mobility achieves success. 
For more than a year now, two men have been asking “What 
is being done to properly fit our soldiers to the finest footwear 
ever built for a fighting man?” The answer has heretofore been 
disappointing. But by the per- 
severance of one—a Massachusetts 
man, the Army today stands 
“Foot-fit” and ready for the road 
to Berlin. 
Orders Issued by 
Chief of Staff 

After experiments and investiga- 

tions, extending over a period of 
eleven years, and a more active 
analysis of fitting in the camps and 
cantonments since the participation 
of the United States in the war, 
the results are now announced by 
General Payton C. Marsh, Chief of 
Staff, who in official orders directs 
the entire Army in the use of the 
Resco Fitting Device. 


\ ' J ITH the completion of 5,500 “Fitting” cases, the United © 





it took a great war to develop the most simple device for 
determining proper length—a metal strip with a toe plug 
—the foot pressing against the plug denotes short fit 


It has been found that the number of evacuations from foot 
troubles was greater than from gas, wounds and sicknesses and 
perfect fitting is now made obligatory. The orders are prefaced 
with the following: 

“With the view of increasing the marching capacity of troops, 
company, troop, battery, and detachment commanders will per- 
sonally satisfy chasageene that the men of their commands have 
been properly measured and fitted 
with shoes and socks, and will be 
held responsible that the instruc- 
tions herein contained as to care 
of feet are strictly followed, and 
that their men are required to wear 
shoes and socks properly fitted. 





For Use 
World-Over 


“Foot measuring machines and 
shoe-fitting devices will be sup- 
plied by the Quartermaster Corps 
in such numbers as may be needed 
at each camp and garrison post in 
the United States, the Philippine, 
Panama Canal and Hawaiian 
Departments, for use in fitting 
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shoes. The use of the measuring machines and the fitting devices 
is to be under the general supervision of the unit supply officers 
and supply officers of depot brigades, to whose offices will be 
attached personnel properly instructed in measuring and shoe- 
fitting. A record of the proper size and width of shoes as deter- 
mined by the use of the foot measuring machine and shoe-fitting 
devices, and of the proper size of woolen sock, will be kept by 
company, troop, battery, and detachment commanders.” 


A “Fool 
Proof” System 

This Massachusetts man, whose modesty prohibits our men- 
tioning the name, first directed his thoughts toward the perfection 
of fool-proof plan and a fool-proof device to be turned over to 
the Army for its use. In August, 1917, he put his staff of twenty- 
five experts onto the measuring of some 1,076 men. As a result 
of the investigation he found 81.7 per cent of the men were fitted 
short, varying from one-half to three and one-half sizes. It 
was this testing that developed the idea of a metal strip to be 
inserted within the shoe. When the soldier with his pack stood 
in the shoe with this device, if the toe-piece on the end of the 
metal strip touched the soldier’s foot it was evident that the 
shoe was short. The metal tip served as a guide to proper 
extension. The single “eleven cent” device told the story of 
length and was good for perpetual use. The device was given 
the acid test at various camps and cantonments. 

We illustrate the fitting-machines and devices to be used and 
they are remarkably self-explanatory. The official test, pertinent 
to general fitting advice is here given. 
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““New shoes should be adapted to the contours of the feet as 
soon as possible. Shoe stretchers, with adjustable knobs, to 


The final inspection—the Army shoe properly fitted is now 
assured 


take pressure off painful corns and bunions, are issued by the 


Quartermaster Corps. 
‘All shoes and socks must be properly broken 








in before beginning to/march. The following 
is suggested but not required: The soldier stands 




















In the upper part of the case, note the sets of fitting devices which determine 


proper lengths of Army shoes 


‘Measurements will be taken and shoes will be fitted as soon 
as practicable after the enlistment or induction of the soldier into 
the service, and the record will be changed from time to time 
if subsequent fittings render a change necessary. 


Sizes and 
Records 

“Sizes called for in requisitions will conform to the record, and 
the fact of fit of shoes and socks issued on such requisitions will 
be personally verified in every instance by a company, troop, 


battery, and detachment officer. 


Accurate foot measuring machine, 
giving length and width 


in his new shoes in about two and one-half inches of water 
for about five minutes until the leather is thoroughly pliable 
and moist; he should then walk for about an hour on the 
level surface, letting the shoes dry on his feet, to the irregularities 
of which the leather is thus molded in-the same way as it was 
previously molded ovér the shoe last. On taking the shoes off a 
very little neat’s-foot oil should be rubbed into the leather ‘to 
prevent its hardening and cracking. 

“If it is desired to waterproof the shoes at any time, a con- 
siderable amount of dubbing should be rubbed into the leather. 

“Shoes issued to enlisted men will be regularly inspected by 





Oct. 12, 1918 BOOT AND SHOE RECORDER 





company, troop, battery, and detachment com- 

manders to see that waterproofing substance is 

applied often, and that they are not injured by 

being placed too near heating apparatus. Heat ruins 

leather and causes wet leather to decompose rapidly. 
“Light or heavy woolen socks will be worn 

habitually for marching; the socks will be large 

enough to permit free movement of the toes, but EL PASO Ey. muse 

not so loose as to permit of wrinkling. Darned eons 

socks or socks with holes will not be worn in march- Y/; 

ing. (This is not to be construed, however, as 

prohibiting soldiers from wearing properly darned 

socks while on ordinary duty, at drill, etc). Woolen Y 

socks will shrink about one size after being washed Y) 

afew times. Proper fitting of socks must be secured 4 

under personal supervision of a company, troop, or 

battery officer. Sate’ rt 
“Company, troop, battery, and detachment com- PRAMINGHAM - 

manders, by frequent inspections and care through- ia aad we 

out the year, will maintain the feet of their men 

in condition for proper marching. They will cause 

the proper trimming of nails, removal or paring 

of corns and callouses, relief of painful bunions, 

treatment of ingrowing nails and other defects, 

sending serious cases to the surgeon. 


May, /9/8 


ANALYTICAL CHART 
SHOE FITTING TESTS 
THE NATIONAL SERVICE 

U-S-A: 


CAMP DEVENS 
December 1917 


Short 


CAMP UPTON 
February, 1915 


GRAND TOTAL 


33,813 out of 48,206 
Fitted  to3/z Sizes SIIORT 


Inspection 
Before March 


“Before a march is taken by foot troops, com- 
pany, troop, battery, and detachment officers 
will personally inspect the bare feet of their men. 
While on the march they will personally see each 
day that their men wash their feet as soon as 
possible after reaching camp, prick and evacuate 
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QUANTICO 
November, 1917 











The record revealed—hasty and unskilled fitting of the shoe of the soldier. Pre- 
vention of improper fitting now assured 


blisters, and cover such blisters or excoriations with zinc 
oxide plaster, supplied by the Medical Department, applied 
hot, dust the feet with a foot powder supplied by the 
Medical Department, and put on clean socks. Hereafter an 
undue amount of foot injury and disability from shoes will be 
regarded as evidence of inefficiency on the part of officers 
concerned and as causes for investigation. 


‘A place will be provided where officers may have shoes fitted 
for the purpose of determining or verifying the record. For the 
purpose of fitting unit supply officer will draw from the camp 
quartermaster, on memorandum receipt, a try-on set consisting 
of a complete series of each size and width of shoes furnished 
for issue. Shoes of this series will be put in stock and issued 
before they become unserviceable, and will be replaced by new 








DIRECTIONS FOR OPERATING “RESCO” FOOT-MEASURING MACHINE 


1—After taking the machine from its box, open 
it wide by moving the lever ““N” as far front as 
possible and pulling out the plunger “P”’ as far as 
i . The machine is now ready for use. 


2—Let the man put his foot in the machine and 
stand with all his weight. THE HEEL SHOULD 
REST FIRMLY AGAINST THE HEEL-BLOCK 
“L.” It is important that the foot should rest in 
the exact center of the machine. (See Fig. 2.) 

3—Release “N,” which operates the width-indi- 
cator “‘M,” and push the plunger “P” until the 
plate “Q” touches the toe. Do not touch the 
plunger “‘P”’ again while the foot is in the machine. 
Make sure that the metal side-pieces “X” touch 
the toe joints. 


4—Then let the ‘man throw his entire weight 
on the ball of his foot, raising the heel slightly. 

5—The width is automatically registered by 
the arrow “M.” As the arrow wavers, following 
the action of the heel up and down, take the average 


.of the extremes. ple: If the arrow wavers 


(Exam 
from Width B to Width D, use Width C.) The 
correct size of the shoe is indicated by the pointer 
“R” on the plunger on the right-hand scale. (See 
Fig. 3.) 

6— Measure the other foot in the same manner, 
and, if there should be a difference, select size to 
fit the longer foot and the narrower width. 

7—Preserve a record of the fitted size. 

8—Oil the slide under the device occasionally. 


NOTE: Verify the length selected by testing with Shoe-Fitting Device 








Judge for yourself, shoe man, if machine fitting does not do the trick 


shoes, keeping the series always complete. Com- 
pany, troop, battery and detachment commanders 
will report in writing to the post or regimental 
commander every instance of failure to secure 
proper shoes for their command. Post or regimental 
commanders will investigate the reasons for and 
be held responsible as far as lies in their power for 
the rectification of such deficiencies. 

“A brief record of the number of such reports 
from company, troop, battery, and detachment 
commanders, and the reason for such deficiencies 
will be furnished to inspectors at each inspection 
of the post.” 


An Oficial 
Textbook 


An official textbook to be issued to the officers 
who have shoe fitting in charge gives the remark- 
able analysis of foot troubles and shoe fitting and 
when it is released will be given publicity in the 
“Boot and Shoe Recorder,” for it bears pertinently 
upon shoe fitting in civilian life. 
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Eo’ry bond you buy is so much powder, 
Shot and shell must speak the louder, 
God and country both demand it, 
Civilization’s hosts command it. 
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mente Mies Salesmen 


Activities of our Trade Ambassadors 
On and Off the Road 
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ROSTER OF ROCHESTER SALESMEN 


Salesmen of John Kelly, Inc.—J. P. 
Byrne: Ohio, part of New York and 
Michigan; J. C. Halliwell: New England, 
part of New York State; M. C. Cassidy: 
Pennsylvania; Ed. Hunter: Michigan 
and Canada; J. H. Darrach: Indiana, 
Illinois and Kentucky; A. F. Woodward: 
Southern Atlantic States; Guy H. Nevins: 
Central Southern States; Frank H. 
Sweeny: Oklahoma, Missouri, Kansas; 
Chas. M. Zahniser: Wisconsin, Iowa, 
Minnesota, Nebraska; George H. Horst: 
Nebraska, Idaho, Montana, Colorado and 
Utah; Ray F. Schneider: Pacific Coast. 
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Salesmen of J. J. MacMaster—W. D. 
Britt: Alabama, Mississippi, Louisiana, 
Georgia and Florida; H. N. Adams: 
Southern California; Howard Donaghue: 
Colorado, Wyoming, Nebraska, Kansas, 
Missouri, and Utah; Miss M. E. Calihan: 
New York State, Connecticut and Massa- 
chusetts; John H. Dreger: Marylandf 
Deleware, West Virginia, and District 0, 
Columbia; D. E. Kittredge: Illinois, 
Wisconsin, Iowa, Minnesota, Nebraska, 
Kansas and Missouri; H. H. Walton, 
Indiana and Kentucky; Max Dushkin: 
Michigan; Louis Hoffman: New York 
City; C. H. Van Aerman: Ohio; Wm. 
H. Anderson: Eastern Pennsylvania; 
Fred Mock: Michigan and Wisconsin; 
Vinda de J. Mazon & Jimenez: Cuba; 
Henry E. Urann: Jobbing Trade; Harry 
Voden: Arkansas and Alabama; T. M. 
McDaniels: Oklahoma and Texas. 
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Salesmen of Leach Shoe Company— 
H. D. Bramble: Ohio, Illinois; John S. 
Fox: Michigan, Indiana and Eastern New 
York.; S. C. Gloud: Western New York, 
Canada, Wisconsin, Iowa, Nebraska, 
Minneapolis and North and South Da- 
kota; J. W. Midgley: Kansas, Missouri 
and Oklahoma; W. T. Mitchell: Ala- 
bama, Mississippi, Tennessee, Louisiana, 
Texas and Arkansas; R. M. Martin, 
Kentucky, Virginia, West Virginia, North 
and South Carolina, Georgia, Florida, 
Deleware and Maryland; E. B. Ovelman: 
Pacific Coast; Richard Lavid: Pennsy]- 
vania. 


Salesmen of Joy, Clark & Nier, Inc.— 
Harry M. Joy: Pennsylvania, Illinois, 
Minnesota and Wisconsin; J. C. Berna: 
Ohio and Michigan; A. C. Edson: New 
York State (excluding New York City); 
W. R. Shaw: New York City; T. C. 
Dieter: New England; R. H. Kenyon: 
Indiana, Illinois, Iowa; H. H. Roosa: 
Iowa, Missouri, Nebraska, Kansas, Colo- 
rado; R. W. Joy has been drafted, and is 
with the regular army in France. His 
territory covering Pennsylvania, West Vir- 
ginia and Virginia, will be looked after by 
his father, Harry M. Joy, president of the 
firm. 
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Salesmen of E. P. Reed & Co., Inc.— 
Frank H. Arnold: Ohio, Kansas and 
Missouri; J. Alexander: Georgia, Alabama, 
North Carolina, South Carolina, Florida, 
Virginia and Mississippi; C. J. Bennett: 
Illinois, Wisconsin, Minnesota, North Da- 
kota, Manitoba, Canada; T. C. Connor: 
Part of New York State and Quebec, 
Canada; G. E. Connor: Part of New 
York State and New England; H. B. 
Covington: Part of Indiana and Ken- 
tucky, Tennesee, West Virginia, Maryland; 
F. H. Chesebro: Michigan, Pennsylvania; 
B. B. Davis: Eastern Pennsylvania, Mary- 
land, District of Columbia and Deleware; 
W. D. F. Gibson: New York City, part 
of New England; Frank Klofath: Chicago; 
E. H. Muse: Texas, Oklahoma, Louisiana, 
Arkansas and New Mexico; E. E. Nelson: 
California, Washington, Oregon, Montana, 
Idaho, Nevada and Utah; W. R. Smith: 
Iowa, Nebraska, North and South Da- 
kota, Colorado, Wyoming and Montana; 
A. G. Smith: New York City with Mr. 
Gibson, part of Connecticut; Ralph 
Stadeker: Indiana and Illinois. 


Salesmen of Williams, Hoyt & Co.— 
J. E. Scofield: Ohio, Pennsylvania, West 
Virginia, New York, New England States; 
E. E. Gamung: Illinois, lowa, Nebraska, 
North and South Dakota, Minnesota 
and Wisconsin; M. F. Goodloe: Pennsyl- 
vania, Delaware, Maryland, District of 
Columbia, Virginia, W. Virginia, Ken- 
tucky, Indiana, Tennesee, Arkausas, 


Mississippi, Louisiana, Alabama; U. L. 
Curtsinger: Michigan, Indiana, _Illi- 
nois, Missouri, Kansas and Oklahoma; 
R. F. Cardwell: Wyoming, Colorado, 
Utah, Indiana, Oregon, Washington, 
Montana, California, Nevada, Arizona, 
Texas; C. L. Garner: North Carolina, 
South Carolina, Georgia and Florida; 
H. C. Hoyt: Southeastern States. 
Raymond W. Statt who formerly made 
the Pacific Coast is now in the Navy, 
at the Great Lakes Training Station. His 
territory will be covered this season by 
R. F. Cardwell, whose own trade will be 
divided among the other men. 
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Salesmen of Sherwood Shoe Company— 
W. B. Carhart: Georgia, North Carolina, 
South Carolina, Tennessee, Kentucky, 
Alabama, Virginia and Florida; W. D. 
Carhart: Lousiana, Texas Oklahoma, 
Mississippi, Arkansas, West Virginia, 
Kansas; E. P. Bourquin: Illinois, Ohio; 
W. A. Gloud: Ohio; R. R. Clark: Ohio 
and Michigan; R. DeLand: Washington, 
Montana, Idaho and Wyoming; Chas. 
Kushins: California, Colorado, Montana, 
Idaho, Washington and Oregon; R. L. 
Wall: Washington, Colorado, Idaho, Ore- 
gon, Utah, California and British Colum- 
bia; R.’C. Silliman: New England States; 
H. J. Sweyer: Pennsylvania; F. W. Sink- 
ner: Kansas, Montana, Pennsylvania; J. 
Lobatto: New York City and New Jersey; 
W. F. Schoell: Delaware, Pennsylvania 
and New Jersey; C. B. Rowley: New 
York and Pennsylvania; G. A. Schaub: 
Illinois, Iowa, Wisconsin, Nebraska and 
Minnesota; C. O. Fox: Michigan, Indiana; 
G. M. Graham: Nebraska, North and 
South Dakota, Minnesota; C. E. Leach: 
Wisconsin and Iowa. 
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Salesmen of Wright & Peters Com- 
pany—Henry Duff: South; J. R. Clauser: 
West; James Cox: Middle West; C. M. 
Bailey: Chicago, Kansas City, Pennsyl- 


A case of good judgment—displaying a 
window full of findings. 
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Time to Call a Halt on Misinformation 


Prompt Action of National Shoe Retailers’ Association Merits 
Equally Prompt Publicity in Every Community 


and Leather Goods Section of the War Industries Board 

at Washington and with the Associated Press and Phil- 
adelphia newspapers against the sensational and misleading 
news stories which are making their appearance under the 
guise of official Washington dispatches telling the public that 
the American people will soon be able to purchase shoes at 
fixed maximum and minimum retail prices, lower than those 
now prevailing and obtain at the same time shoes of better 
quality, and that shoes now retailing for as high as $20 will retail 
at the maximum price of $12 and be of at least equal quality. 


HE National Shoe Retailers’ Association has filed a formal 
protest with C. F. C. Stout, Chief of the Hide, Leather 


Public Holds 


by the National Association, then the retailers’ chance to offset 
the ruinous misinformation which is creating a very unfortunate 
condition both as to the retail business and the Government’s 
desire to avoid waste of that which is already manufactured, 
lies in correcting these false impressions of the public mind by 
statements of facts to customers in shoe advertisements. 


. 
Eliminating Superlative 
Arts the Reason, 

It is pointed out to retailers that the War Industries Board in 
framing the new regulations, arrived at the maximum prices by 
a series of eliminations of the superlative art of shoemaking and 

fancy leathers calculated to 
evolve a good-looking and ser- 





Off Purchases x 


The attention of Mr. Stout has 
been called to the harm that is 
being done by such reports inas- 
much as the public is displaying 
a marked inclination to defer pur- 
chasing shoes until after the new 
prices and classifications go into 
effect under the erroneous im- 
pression that October 31, the 
date set by the War Industries 
Board for manufacturers to cease 
cutting shoes that do not con- 
form to the new style restric- 
tions, is the time arbitrarily fixed 
by. the Government after which 
retailers must reduce prices on 
present stocks. The War In- 
dustries Board has been asked, in 
the letter sent from N. S. R. A. 
Headquarters, to Mr. Stout, to 
set the public straight about the 


regulated article. 





Misinformation Issued 


By Committee on Public Information, 
Washington, D. C., Oct. 3, 1918 
—Immediate Release 


“It should be understood that the step 
toward price control has been taken by the 
industry itself and has not been imposed by 
the War Industries board. 

*‘It is expected that within thirty days from 
October 15 the new types of classified shoes will 
be ready for sale to the public. In fact, infor- 
mation in possession of the War Industries 
Board shows that some of the manufacturers 
are now at work upon the manufacture of the 


“Within sixty to ninety days substantially 
ninety-five per cent of all retailers’ stocks will 
fall within the new price limits.”’ 


x viceable shoe of good workman- 
ship and good quality materials 
which would represent a high- 
grade war-time shoe to retail ata 
maximum price of $12 for boots 
and $11 for low shoes. Leathers 
and such details of shoemaking 
which in the past combined in 
producing shoes which the re- 
tailers must sell for prices above 
the $12 maximum, are elimi- 
nated by the new regulations 
as non-essential. Thus when the 
new price regulations become 
effective, and this is not until 
June 1, 1919 by the Board’s 
own ruling, the shoes which 
will be sold in Class A, at prices 
ranging from $9 to $12, will be 
manufactured under the new re- 
gulations of materials and at a 
cost which will comprehend the 
oK retail price including a normal 








new regulations on two principal ae 
points—viz: the fact that in or- 

der to effect true conservation of 
man-power and capital invested in the shoe industry it is essential 
for retailers to promptly dispose of all goods now on their shelves 
and on order at the factories including goods that will be cut 
by the manufacturers prior to October 31, 1918, and that to 
accomplish this desired end, the public be assured it is entirely 
patriotic to purchase shoes now in the market. Second, that the 
retailers are given until June 1, 1919 to effect the necessary 
rearrangement of their stocks to conform with the classes and 
maximum prices fixed by the new regulations and that because 
$12 has been indicated as the maximum price at which men’s and 
women’s shoes are to be retailed after June 1, 1 19, this does 
not mean, as stated in the newspaper reports referred to, that 
$20 shoes will retail for the fixed maximum of $12. 


Take Public 
Into Confidence 


Shoe retailers are urged by the N. S. R. A. to take the public 


into their confidence in their newspaper advertising in order to 
effectively correct the wrong impression which has been created 
in the public mind through the press. Failing an official state- 
ment to the newspapers by the War Industries Board and the 
publishing of the real facts as furnished to the Associated Press 


profit for the maker and distri- 

butor. In short, Class A shoes will 
be shoes made to sell at the $9 to $12 range and certainly will 
not be the same kind and quality of shoes now retailing for more 
than $12. 


A Steadying 
Influence Needed 

The situation calls for a steadying word to be spoken by the 
retailers of shoes to the consumers of shoes and the N. S. R. A. 
believes that the dealer has nothing to fear, who studies the new 
regulations carefully and advertises to his customers the fact 
that the regulations begin at the source which is the tanner and. 
manufacturer; that no restrictions of any kind have yet been 
put on the buying and selling of shoes at retail, which means‘ 
consumers can buy freely of any and all shoes offered for sale; 
that the more customers buy the better for all concerned as dis- 
tribution of present stocks releases capital and saves man-power; 
that everything offered now for sale represents legitimate mer- 
chandise, manufactured and being sold under patriotic scheme 
of war conservation in strict compliance with Government 
desires; that shoes now being offered the public include more 
than 100 styles which will be entirely off the market next year 
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and unobtainable at any price; that retailers are pledged to sell 
shoes at a normal profit which means the consumers are auto- 
matically safeguarded against profiteering. 

Shoe retailers’ associations, local and state, will be urged by 
National Headquarters to bring the situation to the attention of 


local newspapers and to interest their members in carrying out 
a concerted campaign of publicity in which the new regulations 


will be properly construed for the public to read. 
N.S. R. A., 


T. C. Mirkil, Secretary-Commissioner. 
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An Interesting Shoe Collection 





A very interesting collection of 
footwear, both ancient and mod- 
ern, but coming from all of the 
more remote countries of the 
world was onexhibition at the store 
of the Daniels & Fisher Stores Co., 
of Denver, Col., on September 4 
and 5, the dates of the convention of 
the Mountain States Shoe Retail 
Association held in that city. 

The collection has been made 
during a period of years by Mr. 
Karl M. Stone of the K. M. Stone 
Importing Company of New York, 
which specializes in footwear 
specialties. 

Interest in unusual footwear has 
been a hobby of Mr. Stone’s al- 
ways and in his many years of 
travel in the Orient and elsewhere 
he has picked up some very un- 
usual specimens. 

The sketches shown here are 
some of them, but there are many 
more not shown, and together they 
form a very interesting exhibit, 
showing the steps of progress in 
the development of the modern 
shoe from the primitive sandal 
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onward through many centuries. 
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Arguments to Eliminate Officers’ 
Leather Leggings and Save 
Human Life 


The Army and Navy Journal states that leather leggings are 
conspicuous, and the sharpshooters pick them out and pick off 
officers. To overcome this menace they declare the Army offi- 
cers should shed their leggings and save themselves from bullets. 

A while ago it was argued that if the Government wished to 
save leather it should cut out leather leggings from the apparel 
of officers, because the leggings use six or eight feet of leather to 
the pair, and all the leather leggings used up thousands of feet 
of leather. Now comes the argument of saving life by elim- 


inating them. 
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Government Embargo Affects Southern 
Shipments 

Order Your Shoes Sent by Coastwise Steamship 

The New England Shoe and Leather Association has been 

unofficially notified, through the New England Transportation 

Conference, of which it is a member, that, effective October Ist, 

the Government has placed an embargo on all-rail shipments of 





goods from interior New England points to the following states: 

Arizona, Alabama, Arkansas, California, Colorado, Florida, 
Georgia, Louisiana, Mississippi, New Mexico, North Carolina, 
Oklahoma, South Carolina, Virginia, West Virginia, Tennessee, 
Texas, Mexico and Cuba. 

The object of this embargo is to relieve congestion on the all- 
rail lines, and it applies to all shipments except cotton mill ma- 
chinery and a few other commodities. 

These shipments are to be sent by coastwise steamship from 
Boston or Providence. The new regulation will, of course, affect 
boot and shoe shipments to the states above named. 
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Cobblers’ Outfits Shipped 
Mobile Army Needs Quick Repair Service 


Washington, D. C.—Large quantities of cobblers’ outfits are 
being sent from the Boston depot of the Quartermaster General 
to the American Expeditionary Forces, 950 sets having been 
shipped during the week ended September 14. Six thousand 
outfits have already been shipped overseas and large numbers 
are still being called for. This is in addition to regimental repair 
outfits, 200 of which were shipped from the Boston depot in the 
same week. 
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A Letter to Your Local Editor 


‘Issued by the National Shoe Retailers’ Association. 
Pass it along. Inform your community of the 
true facts back of shoe regulations 
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October 3, 1918. 
To the Editor: 

A Washington news report, printed in the morning 
papers of today, stated “The American people soon will 
be able to purchase shoes at fixed maximum and mini- 
mum retail prices lower than those now prevailing, and 
obtain at the same time shoes of better quality.” 

This statement is misleading and incorrect and the 
National Shoe Retailers’ Association desires to officially 
deny that under the new recommendations for war 
conservation in the shoe industry, which have just 
been announed by the War Industries Board, better 
quality shoes at lower prices than at present existing 
will be available for retail distribution. 

The National Shoe Retailers’ Association of the 
United States is what the name implies, entirely repre- 
sentative of the retail end of the shoe industry of the 
country, and as its officers have worked in close co- 
operation with the War Industries Board in framing 
the conservation program which will affect the retailing 
of shoes during the period of the war we are qualified 
to make an authoritative statement of the real facts. 
It is true that the shoe retailers. have patriotically 
agreed with the War Industries Board, and manufac- 
turers and wholesalers of shoes have also agreed that 
as soon as is practically possible shoes for retail are to 
fall in three general classes, as follows: 

Class A: Men’s and Women’s high shoes of the 
finer materials and superior shoemaking are to be sold 
at retail at prices ranging from $9.00 to $12.00. 

Class B: Men’s and Women’s shoes of a type suit- 
able for business and dress from $6.09 to $8.50. 

Class C: Men’s and Women’s service shoes and 
semi-dress shoes from $3.00 to $5.50, with children’s 
shoes in proportionate prices, according to grades. 
*The War Industries Board has fixed October 31 as 
the date after which the manufacturers are not permitted 
to cut leathers and fabrics for the manufacture of shoes 
which will not fall within these new classes and prices. 

The statement that shoes now retailing for as high 
as $20.00 will retail for the maximum price of $12.00, 
and that these shoes will be of at least equal quality, is 
as foolish as it is untrue. 

- Shoes retailing at more than $12.00 today are made 
of the most expensive and finest quality leathers with a 
maximum of skilled workmanship. It is impossible 
for shoe manufacturers to put the same quality of 
leather and workmanship into a shoe intended to retail 


for $12.00 that today goes into a $20.00 pair of shoes. 
This is obvious and needs no argument, and what will 
happen under the new order will be that many fac- 
tories now making the highest grade shoes exclusively 
will be forced to turn their production over to shoes 
made from less expensive leathers and requiring less 
exacting workmanship, or go out of business altogether. 

Hundreds of thousands of dollars’ worth of shoe 
stocks bought by the retailers in good faith, and a 
large part of which were purchased to retail at prices 
higher than the $12.00 maximum fixed by the new 
regulations are on the shelves of the retail stores and 
unsold. The War Industries Board has specifically 
requested shoe retailers to liquidate present stocks 
as promptly as possible at a normal profit, and has 
given retailers until June 1, 1919, to dispose of all 
shoes for which the retailer must get more than newly 
fixed maximum prices. 

We call your attention to avery elemental phase of 
conservation, which is the liquidation of stocks al- 
ready manufactured. Any statement which is likely 
to make difficult the sales of shoes now legitimately 
on the market, is eminently unfair to the retailers, 
and will work against true conservation, which is the 
purpose of the new shoe regulations to bring about in 
the industry. 

After October 31 retailers of shoes will not be able to 
purchase merchandise for resale at prices exceeding 
the prices fixed in the schedule for the reason that the 
manufacturers after that date are not permitted to 
make such shoes. However, the shoes which will be 
made and sold to the retailer after October 31 will be 
the best quality possible consistent with the market 
conditions entering into the fabrication of shoes, and 
also labor. The public will find available shoes of the 
very best quality and style which can be made to fall 
within the price limits, but we repeat that it is both 
absurd and untrue that a purchaser of shoes after 
June 1, 1919, can expect to obtain for $12.00 the identi- 
cal quality of merchandise for which the retailer may 
now be asking prices higher than $12.00. 

We desire to correct the statement as published, 
and will appreciate it if you will give our brief of 
the situation valued space in your paper. 

4 Yours very truly, 


T. C. MIRKIL, 


Secretary Commissioner. 
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Superior Service in Shoe Stores 


As an indication of practical store service combined with 
artistic arrangement the new Walk-Over Store of the 
Frank Werner Company, San Francisco, stands one of 
the finest shoe stores in America. A classic design of 
fixtures, shelves, chairs is combined with modern jllumina- 
tve features. The entrance has a leaded glass marquee, 
the interior has a domed ceiling; full length mirrors and 
velvet chair seats and backs lend to the general harmony 
of elegance. The carpet is of black and taupe velvet 
especially made. 
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Unique Features of Service 


Two shoe-shining compartments are indica- 
tive of the originality of Frank Werner as 
much as the trim beauty of the writing desk 
and rest room also shown here. The circular 
light well reveals the stock rooms overhead 
which are in instantaneous contact with the 
fitting floor by means of inter-communicating 
telephones. A speed chute permits of quick 
delivery to the fitter. The window and 
display manager has an exhibit and work 
room above with direct communication to 
the store windows eliminating necessity of 
going on to the fitting floor to do his work. 
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The Men’s Department in 
Distinct Design 


MUTUAL 


From a separate entrance on Powell Street the masculine 
customer can enter the men’s shop. Note the alcove arrange- 
ment, the fitting benches, the absence of ladders, the paneled 
walls and ceiling, and the writing room. The service rendered 
m.ust be in keeping with the facilities provided. 
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Club- House Facilities — ys 
in Store 


With the name “Shoe Den” goes the features 
making it service plus comfort, plus satisfac- 
tion. The finish is in antique wood and the 
benched compartment’ makes for private 
service in shoe fitting. Here men may smoke 
and may meet to talk over matters. 
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A Show Wiedow That Drew the Crowd 


And Served a Patriotic Purpose by Keeping the Community 
in Touch with Soldiers “Over There’’ 


HE Smith-Harley Shoe Company of Thomasville, Ga., 

after occupying the same room for twenty-five years, 

recently moved to a new location. They wanted some 
new idea to drive home to the people of Thomasville the fact that 
they had moved. 

They advertised in the local papers for pictures and correct 
addresses of both officers and enlisted men who had joined the 
Colors, stating that the 
pictures would be’ used 
in a way that would 
make their friends proud 
of the men. 

The people responded 
to the tune of about 200 
on the first call. As soon 
as the shades went up 
and the window began 
to attract attention, 
photographs began to 
pour in. This resulted 
in somewhat marring 
the artistic effect of the 
window, but added im- 
mensely to the popu- 
larity and drawing 
power of the window. 

On each photograph 
was a number and on a 
large card was an index 
giving the name and 
address of the man cor- 
responding to the num- 
ber. 

In the window beside 
the photographs were 
shown German helmets, 





the Government recommendations, and are spending their ef- 
forts to produce leathers of better fibre and better finish—leathers 
that are conspicuous not for gaudiness, but for elegance and 
simplicity. 

The show will be held in Symphony Hall, which wi!l be divided 
into booths, so that the leather displays will all be in one section, 
findings in another section, while in others will be shoes of cer- 
tain grades. In this way 
it will be easy for a deal- 
er to find just what he 
is looking for. 

All displays will be 
on the main floor of the 
large hall. While the 
models are on the run- 
way, which will be down 
through the center aisle, 
the audience will sit in 
the galleries, so all will 





get a clear, unrestricted 
view of each shoe dis- 
played. 

Here will be an un- 
usual opportunity for 
manufacturers to show 
their lines to more buy- 
ers than are usually 
congregated in one 
group. 

The show coming just 
at the time when whole- 





salers are accustomed to 
do their buying, will, it 
is safe to say, be the 





pistols, etc., that had 
been captured and sent 
home by Thomasville 
boys “Over There.” In 
the window were also displayed a number of cards, asking. people 
to write a letter to some of these boys. 

There was not a single piece of merchandise displayed in the 
window, but that it was a success in the way of publicity is evi- 
denced by the fact that people came from a radius of 40 to 60 


miles to see it. 
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The Boston Style Show 


To Feature the Approved Leathers in Skins as 
Well as in Shoes 


Leather men who will display samples of their products at the 
Boston Shoe Style and Conservation Show, January 6 to 12, 
will demonstrate what it is possible to accomplish in the way of 
beautiful, attractive leathers and still stay well within the limits 
of color prescribed by the War Industries Board. 

Heretofore there has been a tendency among tanneries to vie 
with each other in producing a multiplicity of shades and colors, 
in the production of leathers of more or less variety. Now with 
one accord these representatives of the industry are backing up 


“A WRITE A LETTER WINDOW” 
Backing up a publicity stunt of Smith-Harley Shoe Co., Thomasville, Ga. 


Mecca for this group of 
buyers. 
(SUBSCRIBE FOR LIBERTY BONDS] 


Promotions to Shoe Men 
In Shoe Section U. S. Q. C. 


Washington, D. C.—A number of men in the shoe section of 
the Quartermaster Corps have recently been promoted. Ward 
Melville, who, in civil life, is vice-president of the Melville Shoe 
Corporation, operating the Rival and John Ward Shoe Stores, 
was recently promoted from lieutenant to captain. 


Captain William W. Wheeler, Jr., formerly a member of the 


Wheeler, Motter Mercantile Company, who is now chief of the 
leather and fur clothing branch, has been advanced to major. 





Frederick W. Cox, well known in the shoe trade through his 
connection with the W.-H. McElwain Company, who is in 
charge of the work of drafting the specifications for Army shoes, 
has been appointed a captain in the Quartermaster Corps. 

Coleman Hands, civilian head of the shoe supplies division 
and formerly in business for himself, in Boston, has been made 
a major in the Quartermaster Corps, in token of his excellent 
war service since 1917. 
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New York City 


Present Retail 
Business Active 

Although the regulations as to shoe styles, 
materials and prices as promulgated by the 
War Service’ Board is a matter of the 
greatest interest to the retail shoe trade 
in its bearing upon future business, it is 
not calculated to affect the present shoe 
condition inasmuch as all those shoes now 
in stock are marketable and do not fall 
within the requirements of the order. 
Therefore, so far as the present retail shoe 
business is concerned in New York this 
may be said to be satisfactory, which at 
this particular time of the year means quite 
active. 


OVERGAITER 
CONDITIONS 


Biggest Season 
on Record 

All prophecies on overgaiters, so far as 
their own house is concerned, are only 
abou 10 per cent of the actual demand at 
the present time. With the season just 
beginning, one house is almost through 
with taking orders although its provision 
for overgaiter business was almost four 
times as great as the corresponding period 
of last year. Based on this experience, it 
is anticipated that the present season will 
be the greatest season for overgaiters ever 
experienced, and with this a condition of 
smaller supply exists. 
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SPECIALTY 
SHOE LINES 


A Hundred 
Million Buyers 

One of the representative specialty whole- 
sale houses of the city, particularly identi- 
fied with women’s novelty footwear, re- 
ports that the month just past has been 
the biggest in point of sales and shipments 
in the history of that business. This will 
indicate, not only that they are fortunate 
in having the shoes that the public and 
dealer wants, but also indicates that the 


retail trade has had an active distribution. 


This is given as an instance of what the 
trade condition is. 


One of the people of 
a specialty house said that the recently 
published regulations made by the War 
Service Board on stocks, prices, etc., will 
not interfere with either originality or 
initiative in presentation of designs since 
shoes possessing originality of style can 
be made, and will be made in strict con- 
formity with the rulings of the War Serv- 
ice Board, and the retail trade will be 
asked to co-operate in following the re- 
quirements of the present condition. A 
hundred million people are going to buy 
snappy, good, footwear, and specialty 
shoes can be built to conform to the 


’ requirements and still meet this demand. 


A Good 


Delivery Showing 


The Solo Shoe Company who special- 
izes in such styles as stitchdown shoes, 


overgaiters, leggings and the like, have 
just completed stock-taking and closed 
its fiscal year. 


One of the people in the 
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house, said they found through the year 
they were able to fill 90 per cent of their 
orders, and are inclined to feel that they 
can congratulate themselves on this show- 
ing in view of the adverse conditions under 
which they have operated. 
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Ooze Calf 
in Demand 

“Orders are coming in right along now 
for black ooze calf in both boots and 
oxfords,” the Duane Shoe Company re- 
ports and these goods are in stock and 
more are going through the factory. Out- 
side of this special feature, black and 
brown kid, in boots chiefly, and black kid 
patent leather in oxfords, are showing very 
well in immediate orders. The output of 
the factory is quite satisfactory and this 
is reflected in a fair stock reserve. 


Walter H. McIntosh 
in New York 

Walter H. McIntosh, for a number of 
years at the Boston store of The L. B. 
Southwick Company, has been transferred 
to New York as manager of their New 
York store, at 31 Spruce Strect, succeed- 
ing W. A. Thompson, Jr. 


Philadelphia 


Orders Dated for 
January 1 Shipment 


W. T. Holmes, of the W. T. Holmes 
Company, of this city, has returned from 
a visit to the Eastern markets, where he 
placed some orders for goods for the com- 
ing Spring season. 

He said even thus early they are over- 
sold on a number of their Spring styles, 
although they have been offering them to . 
their customers for but a short time. 

Spring orders are beginning to come in 
to the house, and their orders for much 
of this merchandise are dated for January 
1, shipment. This being a somewhat gen- 
eral condition means that there will prob- 
ably be a very early opening of the Spring 
season, since the retail trade will have the 


merchandise on the shelves and will 
probably make an early effort to move it- 

Pumps, oxfords and colonials are well 
represented in these new Spring orders, 
and these are wanted in patent colt, 
dull black, and kid of the ae shade 
of brown. 


Increasing Retail 
Activity 

From the volume of business. showing 
from day to day the retail trade is justi- 
fied in feeling that Fall selling is in full 
swing, for stores generally are well filled, 
and salespeople are being kept pretty 
busy during all hours of the business day. 
In the central section the shortening of 
these hours caused by the ruling of the 
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is an actual volume of business that is 
gratifying to the members of the retail 
branch of the industry. 


fuel, administrator contributes to some 
extent to this activity. Even with this 
taken into consideration, however, there 
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_Y Womens Shoe Shoes 2 





P. J. Harney Shoe Co. 
Factory, Lynn, Mass. 


Boston Office 
183 Essex Street 








Tober-Saifer Shoe Co. 
Creators of Novelty Shoes 
Ww and Pumps 

In Stock Ready to Ship 
Also Nifty Boots in All Lead- 
ing Shades 


rite for Samples 


1312 Wesbtesten Av., St. Louis, Mo. 








The House of Service 
Novelty Footwear 


IN STOCK 
In Narrow Widths 


VINSONHALER SHOE CO., 
1211 Washington Ave., St. Louis 








Women’s McKay and Welt Shoes, Stylish 
at all times and values that stand alone 
at their prices. 


Cotter Shoe Co. - - Lynn, Mass. 
Boston Salesroom, 212 Essex St. 








WOMENS SHOE SPECIALTIES 
1508 WASHINGTON AVE. 
St. Louis. Mo 


Novelties in Stock 
For At Once Shipment 








The Easiest Selling House Shoes 


wanes CO. RT uae 
Lane Brothers Co. aciane Ave. Boston 








W.C. Cushman & Co. 


WOMEN’S WELT AND McKAY 
SPECIALTY SHOES 
ON THE FLOOR—READY TO SHIP 


403 Albany Bld., Boston 


New York Office, 127 Duane St., Room 32 











The Line of 100 Styles 
of Comfort are: A 
Ju uliets — Oxfords -— 
Polish—B atton-—Theo 
Points 


TIMSON BROS,, Inc, 
ston, Mass. 








Rochester 


Spats in the 
Foreground 


Spats! Spats! Spats! October has 
been ushered in with unusual cool weather 
and our early prophecy that overgaiters 
with laced oxfords would be very popular 
this Fall has come true. They are so much 
in evidence around town that a woman— 
and a great many men, too—hardly seems 
correctly dressed without them. 


Call for Eight Button 
Broadcloth Overgaiters 


The chief call is for broadcloth over- 
gaiters in eight button height, in fawn, 
taupe, sand and pearl gray. Dark fawn 
is shown in a higher quality, in fine box 
cloth, with leather binding. They possess 
fitting qualities that make them set 
smoothly over the oxfords. 


Unprecedented 
Business 


The majority of the stores are display- 
ing extensive lines in great variety of these 
articles and are doing an unprecedented 
business on them. 
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Brown Leather 
Popular 





For street wear, brown grain leather 
and brown calfskin are often preferred in 
laced patterns, with medium or low walk- 
ing heel, and usually with ornamental 
perforations on tip, vamp, quarter and 
lace stay. For afternoons, patent leather 
oxfords, with light soles and high heels of 
the French type, are often selected. 


Army Last for 
School Boys 


The Fuller Shoe Co. of East Avenue, 
that deals exclusively in juvenile shoes, 
advises that the Army last shown for 
school boys is greatly in demand. This 
Army last provides a splendid shoe for 
growing feet as it allows plenty of room 
for development as nature intends. For 
the girls, they are selling laced and 
button shoes in various shades, also combi- 
nations that are made in very similar 


_ patterns to the shoes their mothers are 


wearing. 
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Feature Shoes for 
Munition Workers 


Wm. Eastwood & Son Co. claims that 
“a last that is good for the men in the 
Army, is good for the men working at 


home in war industries.” Since there 
are more than 8000 workers in the local 
munition plants, this concern is specializ- 
ing this week in stout shoes for munition 
workers, on the Munson Army Last. 
This shoe is lined with heavy duck and 
the welted sole is oiled to keep out damp- 
ness and is full double thickness from toe 
to heel. 


‘*Educator”’ and 
“*Crossett”? Agency 

Gould, Lee & Webster, Inc., who has 
the exclusive agency for the Crossett 
Shoe for men in Rochester, is also featur- 
ing the ‘Educator Shoe” for men, women 
and children. This brand is manu- 
factured by the Rice & Hutchins, Inc., of 
Boston, and the retailers claim has gained 
much popularity in this city. 
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‘Wellesley Boot”’ 
Good Seller 


The Regal Shoe Store is also amongst 
those who offer war-time service in a 
stylish street shoe for women. They call 
it the “Wellesley Boot”? and is made of 
Cordo Russia side leather, with top 8 
inches high and 1% inch Cuban heel. 
The price at $7.00 has attracted great 
numbers of people to the store and is 
reflecting the excellent business as re- 
ported by the other retailers. 


Foot Expert Demonstrates 
“‘Socket-Fit”’ 


Harry H. Phelan & Co. has announced 
the presence of Mr. C. S. Richardson, a 
foot expert from New York, at the store 
this week. He is conducting a special 
demonstration of “Socket-Fit” Shoes for 
men and women. He also has advised 
that he will call on infirm and sick people 
by appointment without any charge for 
services. 


Liberty Loan 
Campaign Successful 

Mr. Innis P. Allen, treasurer of C. P. 
Ford & Co., and chairman of Shoe Mfrs. 
Com. reports splendid success on present 
Liberty Loan campaign. 


Manufacturer 
Increases Output 

The Crescent Children’s Shoe Mfg. 
Co., Inc. with Samuel Rizzo, president, 
has increased the output to 300 pairs per 
day. Mr. Nudelman, the New York 
State salesman, reports that in spite of 
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the fact that this concern is one of the 
youngest in the city, the progress is 
wonderful. 
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Making 
Southern Trip 

Hiram C. Hoyt of Williams, Hoyt & 
Co. is making a short trip through the 
South. 


Menihan Shoe Co’s. 
Record 

The Menihan Shoe Co. is mentioned as 
having subscribed 100 per cent. Not 
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content with that, the employees are 
pushing further into the enemy’s trenches 
and $7,000 in additional subscriptions 
was reported. 


Rochester Retailers 
Hold Meeting 


The Rochester Retailers’ Shoe Dealers 
Association held its weekly meeting on 
Friday at the Chamber of Commerce. 
Further information and instruction in 
reference to the final orders from the War 
Industries Board was discussed at full 
length. 


Cincinnati 


Regulations of War Industries 
Board Viewed from Different 
Angles by Merchants 


Public announcement by the War In- 
dustries Board that the new limitations on 
next season’s business which have been 
so long discussed are to go into effect 
naturally received more attention from 
the Cincinnati trade during the past few 
days than any other subject. The news 
did not come as a shock, as the new regu- 
lations had been discussed in detail for 
some weeks; but the exact manner in 
which they are to be applied leaves some 
room for difference of opinion, and some 
retailers are a little inclined to be fearful 
of their effect on business. Some, for 
example, believe that where they have 
ordered goods at a price which would 
make a retail figure above the limits set, 
it would be advisable to cancel the orders 
and readjust their buying according, tak- 
ing the view that unless they do this they 
will have no means of knowing that 
they will get the goods they need 
for the Spring and Summer season of 
1919. 
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Progressive Merchants Think 
Regulations Will Not Hurt 

The attitude of the larger number of 
progressive merchants in the trade, how- 
ever, is that the regulations as announced, 
including the manner in which they are to 
take effect, give full protection to the 
purchases already made by retailers, and 
that if the manufacturers; use proper alert- 
ness in caring for the interests of their 
customers, there will be no cause for the 
retailer to worry. In fact, some dealers 
feel that the natural effect of the new 
regulations will be to give an added value 
to merchandise of a sort which cannot be 
made under them, as women who desire 
shoes of the highest grade will, they 
argue, still purchase them as long as they 
are to be had. 


Retail Shoe Merchant 
Interprets Regulations 


J. P. Orr, of the Potter Shoe Company, 
commented in a newspaper interview on 
the regulations affecting the shoe trade 
as given out from Washington, and took 
pains to explain that the manufacturers 
and retailers, through their representatives, 
had co-operated in framing the new regu- 
lations, in order to make uniform the 
prices and grades of shoes, and to elimi- 
nate such profiteering as may have been 
committed by a few members of the trade. 


Reasonable Time Allowed 
for Disposal of Goods 

Mr. Orr also showed that retailers will 
be permitted a reasonable time to dispose 
of goods which they now have, and that the 
public need have no fear of buying any 
goods which their shoe dealers have to 
offer them. As he is known in Cincinnati 
as a leading member of the trade, and as 
a member of the retail group which has 
been working at Washington with the 
War Industries Board, his explanation of 
the meaning and effect of the new regula- 
tions naturally attracted much attention, 
and will help considerably in enlightening 
the public. 
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Shoe Salesmen 
Start on Trips 

An interesting proof of the way in which 
some shoe salesmen viewed the prospect of 
new Government Regulations affecting the 
production of shoes for the coming season, 
is that several travelers representing Cin- 
cinnati houses did not feel that it was wise 
to go out until the matter was finally dis- 
posed of. The announcement of last week 
gave these travelers a chance to find out 
what they had to meet, and they have 
since adjusted their lines and gone out to 
visit their customers. As other travelers, 
however, who felt that it was best to make 
their trips as early as possible and take 
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whatever chance that might mean, have 


in many cases been able to protect their ° 


customers by instructions which will in- 
sure deliveries of goods without reference 
to the new regulations, it is not certain 
that those who waited gained any 
advantage. 
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Cincinnati Shoe and 
Leather Club Meeting 

The monthly meeting of the Cincinnati 
Shoe and Leather Club, which includes 
representatives of every shoe factory and 
leather concern in Cincinnati, was held 
at the club rooms on Saturday, October 5. 
The departure of the shoe salesmen, 


_nearly all of whom are members, reduced 


the attendance materially, and made it 
necessary for Vice-President Kearney to 
fill the chair, as President David A. Wolf, 
of the Sam B. Wolf Shoe Company, is 
himself one of the salesmen and is absent, 
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covering his territory. No business of 
importance was transacted. 


Marcus Fechheimer at 
Camp Taylor 

Marcus Fechheimer, son of S. Marcus 
Fechheimer, of the Krohn-Fechheimer 
Company, has been accepted for admis- 
sion to the artillery officers’ training camp 
at Camp Taylor, Louisville, Ky., and has 
gone to the camp to take up his duties. 


Additional Wage 
Increase Reported 

It is reported among the trade in Cin- 
cinnati that additional wage increases 
have been granted to some of the unions, 
although, as usual, no definite announce- 
ment on this point has been issued. The 
increases’ are supposed to be a part of the 
advanced wage schedule which has been 
under consideration during the past few 
months. 


Chicago 


Chicago Retail Shoe 
Merchants “‘Over the Top”’ 


All the Liberty Loan Committees of the 
Chicago Shoe Retailers’ Association are 
keeping busy visiting their apportioned 
sections of the city, and reports from a 
few of them indicate that they will soon 
go “overthetop” with flyingcolors. In less 
than three days Carl J. Salomon, secretary 
of the association, had gone “‘over the 
top”’ with his full quota. 
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Fall Selling Season 
Looks Promising 


Various factors pertaining to local and 
civic conditions have had a tendency 
during the past week to impede the active 
selling of shoes, in both the outlying and 
downtown sections of the city. Calm, 
pleasant weather seemed to remove from 
the minds of shoe buyers the necessity 
of purchasing at the present time, boots 
that are suitable for Fall and cool weather 
wear. Another reason that is attributed 
to the slowing down of business is the 
opening week of the Fourth Liberty Laon 
drive, which occupied the minds of most 
of the community and crowded out to 
some degree the desire to purchase 
various merchandise. 


Influenza Epidemic 
in Chicago 

Another version is the influenza epi- 
demic, which one merchant claims is a 
strong factor in inducing people to stay 
near their homes instead of going down- 
town and mingling with congested crowds, 
and subjecting themselves to this vulner- 


able disease. It should not be understood 
by the above that sales locally have taken 
a marked drop, but that the past week 
generally has not kept up to the same level 
of volume as the few previous weeks. 
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All-Leather Boots 
Continue Popular 

The all-leather boots are continuing 
as the most popular in demand. Browns 
are the leader in kid and Russia calf, 
closely followed by black kid boots. Grays 
are selling at a normal pace, as well as 
the two-tone combinations. 

[SUBSCRIBE FOR LIBERTY BONDS] 

“Tweedie”? Boot Tops 
on Display 

The display of Tweedie boot tops in the 
window of the Morrison Boot Shop, on 
Madison Street, has been one of the most 
attractive drawing cards that the store 
has known since its opening. New styles - 
in novelty boot tops are shown in various 
shades of Scotch plaids and checks of 
which the uniqueness alone causes hurry- 
ing milady to stop, linger and look. 


John O’ Connor Makes 
Press Comments 

Offsetting the big splash that all Chicago 
newspapers gave to the recent Govern- 
ment ruling establishing shoe prices at a 
minimum of $3 and a maximum of $12, 
and to overcome the false impression that 
most of the shoe consuming public got 
from the local press, John O’Connor made 
the following comments through the 
various local newspapers: 

“On October 2, Washington issued a 
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regulation affecting the shoe industry. 
Unfortunately newspapers misconstrued 
the meaning of this regulation, and er- 
roneously interpreted it to the people. 
It was reported that on and after October 
15, shoes were to be retailed at a minimum 
price of $3, and a maximum price of $12. 
This regulation, however, will affect only 
the manufacturers of shoes, and make 
it necessary for them to \ manufacture 
shoes in compliance with this order an 
and after that date. 

“Accordingly, the present stocks of 
shoes held by national retail shoe mer- 
chants will not be influenced by this new 
Government ruling at this time. Shoe 
manufacturers are now engaged in the 
manufacture of Spring shoes, 95 per cent 
of which are low shoes and which rarely 
sell for more than $12. Accordingly, this 
new order will not be felt by the public 
until the Fall of 1919. 

“The papers also stated that the public 
would receive almost the same grade of 
material and workmanship for $12 for 
which they heretofore paid $18 and $20. 

“This assertion casts undue reflection on 
the general shoe business, implying that 
there may be profiteering in the present 
retail sale of shoes. 

“The public should know that shoe 
retailers are realizing exactly the same 
normal legitimate margin of profit today 
on the sale of shoes that they realized 
before the outbreak of the world war. 
The retail profit in most instances has 
been even less than prior to the war. 
The excessive price of raw material and 
the scarcity of labor is accountable for 
the present high retail price of shoes. 

“The people should not be led to 
believe that they can soon be able to 
purchase for $12 the same quality and 
workmanship that they’ are now buying 
for $18 and $20. It is an impossibility, 
commercially or mechanically. The $18 
and $20 shoes will vanish from the 
market.” 


O. G. Booster’s Club 
First Fall Meeting 

The first Fall meeting of the O. G. 
Booster’s Club, comprising about two 
hundred employees of all the O’Connor & 
Goldberg stores, was held on September 30, 
in the form of an evening dinner in the 
Republic Building. At this meeting all 
the members voted to apply their August 
bonuses as first payments for Liberty 
Bonds. A collection was also made 
among those present for purchasing smokes 
for all members of the O. G. Booster’s 
. Club at present in military service, and a 
total of $16 was gathered. New officers 
were elected and a unique house organ 
was introduced called the “O. G. Progres- 
sive,” a monthly issue, the object of 
whch is to promote a better spirit of 
co-operation and service among O. G. 
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employees. The plans of the club are to 
meet monthly as heretofore. 


Chicago Shoe Retailers’ 
Association Hold Regular Meeting 


The Chicago Shoe Retailers’ Associa- 
tion held their regular meeting on October 
1, in the form of a luncheon at the Winter 
Garden restaurant. The new Govern- 
ment Regulations and price arrangements 
were discussed freely. A special meeting 
was called for Oct. 8, at a 12.30 luncheon 
at the Winter Garden for comparing 
reports of the various committees who 
are making the Liberty Loan drive among 
Chicago shoe merchants. 


Dade Epstein, 
Advertising Man 


Dade Epstein has become the new 
advertising manager of O’Connor & Gold- 
berg. 
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Shoe Jobbers Busy 
Prompt Service Assured 


While slack business among the retail 
stores usually affects business done in the 
wholesale district, it happens that during 
this week the jobbers have had all the 
business that they normally could take 
care of. This was due largely to the fact 
that orders previously have been piling 
up in such great quantities that it has 
taken considerable effort to catch up 
with back orders. The wholesalers are 
at present situated to take care in their 
usual prompt manner of any business 
from now on that will be coming in. 
Business in the district has been particu- 
larly satisfying and the approach of cold 
weather will see all of the establishments 
fully equipped to handle any calls made 
by retail trade. 


Western Wholesalers 
to Meet 


The twenty-first annual meeting of the , 


Western Shoe Wholesalers’ Association 
will take place on October 25th at the 
La Salle Hotel. In view of the discussion 
of the new shoe regulations being the big 
feature of the meeting a larger attendance 
and an interesting meeting is anticipated, 
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Smile, Smile, Smile 


Boot and shoe men, leather men all, 
Here is the chance to Smile, Smile, Smile; 
Let’s all together buy Bonds, great and small, 
Liberty Bonds, boys—so! over the top— 
Let’s tell the Kaiser we’re “there with the 
mop!” 
And smile, smile, smile! 
[SUBSCRIBE FOR LIBERTY BONDS] 
Lo, this is the song of the fearless one, 
As he digs down deep to fsht the Hun) 
Cheery-o, boys! carry on! carry on! 
Buy a Fourth Liberty Bond, and the fight 
15 won. 
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St Louis 


WARM WEATHER 
STEADIES TRADE 


Grays and Whites 
Going Good 

A sharp turn to warmer weather, though 
not severe in its temperature, has had the 
effect of modifying the retail trade to some 
extent as there has not been the call for 
winter weights and colors that has pre- 
vailed during most of September with its 
definitely Fall type of atmosphere. The 
selling of tans, and also of browns, which 
has led in the novelty demand has been 
amended somewhat toward grays and 
whites, but not to any heavy degree. The 
buying as a whole has continued good and 
the aggregate of business is very satisfac- 
fory to the stores and departments. 


Horace M. Swope 
Arrives in France 

News has been received of the safe 
arrival in France of Horace M. Swope, of 
the Swope Shoe Co., who sailed some time 
since to take up Red Cross work in France, 
following a successful period of similar 
work in the St. Louis district, which 
marked him for advancement. He is 
assistant to the chief commissioner to 
France and will probably remain on the 
other side until the close of the war. Let- 
ters from Mr. Swope, to his father Meyer 
Swope, tell of his arrival and of his expe- 
riences’on the trip. 
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Retail Merchants 
Hold Live Meeting 

The Associated Shoe Retailers of St. 
Louis had their monthly dinner at the 
Hotel Jefferson, Wednesday, October 9, 
and it was more than ordinarily well 
attended by members of the organization. 








_ The committees in charge of the work of 


preparing for the National convention in 
January next, reported on the work they 
are doing and have done as well as that 
which they plan to do in the next three 
months. In addition to the business 
transacted an interesting and instructive 
program was provided. President J. J. 
Sensenbrenner, who is also general con- 
vention chairman presided. 


Hutcheson Store 
Strong on Advertising 

The Hutcheson shoe store, handling the 
Edwin Clapp line and also making a 
specialty of a high grade men’s shoe at 
$7.50 has for some months been attracting 
attention by its very liberal advertising 
policy in which it has taken probably the 
largest space continuously of any exclusive 
men’s shoe store in the city. Mr. Hutch- 
eson reports that his advertising campaign 


has been very successful, both as to his 
special line and the Clapp goods, drawing 
new and holding old trade in remarkable 
degree. It is no uncommon thing tosee his 
advertisements occupying four and five 
columns in width by a third to a half 
column in depth and the policy followed 
is to feature but one item or at most two, 
but do it dominantly. Mr. Hutcheson not 
only looks closely after his stores, but also 
finds time to engage actively in real estate 
and building, while he-is also heavily inter- 
ested and actively concerned with the 
management of the local distribution 
agency for the Cole automobile. 


Shoe Travelers 
Sending in Good Orders 


In the wholesale end of the business 
salesmen are sending in very satisfactory 
orders, indicating that the retail trade 
throughout the St. Louis territory is in 
good condition and is preparing to re- 
inforce itself against the remainder of 
the Fall and Winter season as well as 
to prepare for the Spring and Summer 
season of 1919. Shipments are moving in 
good volume and floor stocks are in good 
shape, but there is evident an increasing 
call for seasonable goods in sizing up 
numbers. Generally there seems to be a 
feeling on the part of retailers, as shown in 
their ordering to prepare themselves 
against future difficulties of manufacture 
and delivery. Factories are all busy on all 
classes of goods, and especially in the 
novelty departments for early shipments, 
though labor shortage continues to be a 
very present problem. Every effort is being 
made to push through all orders in order 
to be ready for any emergency, even 
Governmental curtailment. 


SHOE INDUSTRY 
BUYING LIBERTY BONDS 


Both Firms and Employees 
Buying Liberally 

During the past week all branches of 
the shoe industry have been occupied with 
Liberty Loan work and subscription can- 
vassing, meetings at headquarters houses, 
and factories and other similar events 
have been had in furthering the loan work. 
The soliciting is being done on a basis 
of selling the bonds regardless of credits 
therefor and in consequence information 
as to individual subscriptions is slow in 
being reported from headquarters. The 
International Shoe Co. has taken $1,000,- 
000 in addition to a quarter million or 
more subscribed for by employees and the 
individual subscriptions of its employees; 
the Brown Shoe Company has taken 
$500,000 and its employees and officers a 
large additional amount; the Hamilton- 
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Brown Shoe Co. has taken $300,000 with 
about $200,000 by employees in addition 
and its officers varying amounts. Gen- 
erally speaking all through the shoe trade 
there has been a liberal increasing of 
subscriptions while men of the various 
houses have also given much of their 
time to the systematic canvass which was 
so arranged in St. Louis that every business 
institution and every residence, no matter 
how humble, will be called on before the 
campaign is finished. 
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Your country is free, your wages are good— 

Buy a Bond! ’twill help kill the Hun and 
his brood; 

Buy it now that the war may the sooner be 


won, 
And the whle world be freed from the 
murderous Hun. 


DEATH OF 
A, A. JOST 


Formerly Advertising 
Manager for Johansen Bros. 


A. A. Jost, formerly advertising mana- 
ger for the Johansen Bros. Shoe Co., 
later with the California Tanning Com- 
pany and still later a member of the Great 
Lakes Training station force wherein he 
also acted as advertising man to push 
recruiting for the Navy, died October 3 
at his home in St. Louis of pneumonia 
following an attack of Spanish influenza 
which seized him during a trip to Chicago. 
He was sent home from the station on 
furlough for treatment but died shortly 
after his arrival. His burial was with 
naval honors and was attended by the 
local recruiting station corps, the Great 
Lakes Band which was in the city at the 
time and by the Advertising Club of 
St. Louis of which he was a member. 
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Don’t.whine—don’t knock—but come across, 
Your Bond ensures Victory and the Kaiser’s 


loss. 
Our task is not done, though well begun— 
Buy a Liberty Bond, and the war is won. 


New Manufacturing Plant 
Nears Completion 


The plant of the William Katt Foot- 
wear Co., at Carthage, Mo., which has 
been under construction for some weeks 
is rapidly approaching completion and 
will be in operation within a very short 
time. The corporation has been formally 
serganized with William Kaut as president, 
J. E. Lang as secretary and treasurer, 
P. R. Stickney as vice-president, and A. M. 
Ramsey and W.K. Caffee as directors, in 
addition to the officers. The plant at 
Carthage is 40 x 200 feet with two wings 
40 x 40 feet and the equipment will be for 
an output of 3,000 pairs. High grade foot- 
wear will be manufactured. 
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Findings Houses Doing 
Exceptionally Good Business 

Among the findings houses business 
during the past month has been excep- 
tionally good and in keeping with the ac- 
tivity in the wholesale. and retail shoe 
business which has been maintained at 
an excellent level by the very seasonable 
weather which has prevailed since the 
formal opening of the Fall season. Orders 
have been coming in freely both by mail 
and from the men on the road, and this is 
particularly true of those reported by the 
salesmen of the wholsale shoe houses 
which operate findings departments. 


Evident that Consumer 
Has Plenty of Money 


The evidence on all hands is that the 
ultimate consumer has plenty of money 
and is willing to spend it freely for needed 
articles and for ornamentation as well. 

Those findings concerns, also, which 
carry repair materials are also doing a 
good business, for their customers are 
extending the work of conservation by 
aiding the movement to have footwear 
perform the maximum of service. 


Join the Fighting Fourth 
To halt the Hun, and to expedite Right, 


For this alone we are willing to fight, 
For this alone we must buy a bond, 


And to help our boys beyond the Pond. 


Repairing Sells 
Findings 

Incidentally it is being found that fre- 
quently the repair of footwear carries with 
it the sale of new laces, a buckle, an orna- 
ment or something else which will improve 
the appearance of the shoe which has been 
selected for further use. 


Manufacturers in St. Louis do not an- 
ticipate any difficulty in accommodating 
themselves to the new restrictions of the 
Government as to the prices of shoes and 
will go on the Government basis October 
15 as directed. The St. Louis product, 
to a very large extent, already comes with- 
in the Government’s new regulations and 
therefore there will be little necessity for 
factory changes to meet the situation. 


The new home of the Samuels Shoe Co. 
is being pushed rapidly to completion, and 
although it will not be possible to occupy 
the building as soon as was expected, the 
delay will cause no material interference 
with the plans of the concern, which has 
reasonably ample space at its present 
location to handle its business, though it 
needs its new quarters to carry out its 
plans for development. The fixtures for 
the new building have been about com- 
pleted and will be put in place very shortly. 


| Yrrre To Buy Buy 
| "Y Miscella VY Miscellaneous 





High Quality Shoe 

ces for the Manu- 
facturing Trade. 
Write for Samples 
and Prices. 


J.& B.SALES CO. 


470 Park Ave. 


Worcester - Mass. 











“UP TO THE MINUTE” 


Slipper Bows, 
Ornaments, Buckles, etc. 


D. T. DUDLEY & CO. 


66 Washington St. Haverhill, Mass. 











t + Comnene | 

| Sond be Garcolee abn Prices : 
GORDON MFG. CO. 

285 WEYBOSSET ST. PROVIDENCE, R.1. 











Insoles of all kinds 
Made by the House that 
makes good on deliveries 


Our brand is in demand 
Weotwerth 


fetbiy Order from your Jobbers 





‘aa ely 
eg ‘Giang 


61 SUMMER ST 








BENCH MADE 





~ UNIVERSITY 
apes auNDRY 


Sno oe FINE PRINT- 
Steet race Caecmaorvees = 


Sh Oe MASS 








' WANTED 
Where to Bay wana ner 
An extra editorial service to Recorder 


readers, free for the asking, with au- 
thentic information on current problems. 

















BOOT AND SHOE RECORDER 


Milwaukee 


MILWAUKEE 
SHOES 
To Be Made in Pabst 
Brewing Company’s Plant 

The Pabst Brewing Company is now 
preparing to turn over part of its plant to 
the manufacture of shoes, and negotiations 
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with a Milwaukee shoe concern for leasing 
brewery buildings are near completion. 
Quite a number of propositions were 
made to the Pabst Brewing Company by 
manufacturers in various lines of industry 
since it became definitely known that 
breweries would have to close December 1, 
but the shoe concern’s proposition was the 
only one that has been considered seriously. 
Herman H. Piltz, manager of the real 
estate department of the brewing com- 
pany, said that it was not impossible that 
other branches of the industry may lease 
other buildings of their establishment. 
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Every Pair Inspected 
Before Shipment 


The Edmonds Shoe Company thor- 
oughly inspect every pair of shoes before 
shipment. Automobile and truck manu- 
facturers send their trucks on test runs 
before they O. K. same for shipment and 
the above shoe company is as particular 
in the inspection of every pair of shoes 
which bears its trademark. 

It has lately secured the services of 
Mr. Chas. Frank, who will inspect each 
pair of Edmonds’ U. S. Army Shoes 
before packing. Mr. Frank for many 
years has been connected with leading 
manufacturers of shoes, retailing as high 
as $12.00 per pair. He will not only see 
to it that each and every pair of shoes is 
COMMERCIALLY PERFECT before 
treeing and finishing, but he will see to it 
that the treeing and finishing are as care- 

| fully done as though our shoes were marked 
/ at the highest wholesale price. The right 
shoe of every pair meeting Mr. Frank’s 
O. K. will hold an inspector’s slip, reading 
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as follows: “This pair of U. S: Army 
Shoes made over the famous Dr. Munson’s 
U. S. Army Last, is guaranteed to be 
commercially perfect and to contain heavy 
oak soles, whole grain lift solid leather 
heels, grain sole leather inner soles, steel 
shanks, grain leather inside counter pock- 
ets and heel stays, fast color eyelets, high 
grade durable linings, inside grain leather 
vamp reinforcements, full length outside 
heel stays, full length vamps.—‘Made in 
the Factory of a Single Shoe.’ ” 
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Milwaukee Merchants 
to Discuss Regulations 


The recently organized Milwaukee 
Retail Shoe Merchants’ Association is 
getting down to business in good shape, a 
meeting being held Wednesday, October 9, 
at which the new Shoe Regulations were 
the principal topic of discussion. 
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Officers 
Elected 


The newly elected officers are: A. B. 
Caspari, President; O. E. Hensel, First- 
Vice-President; H. Lucas, Second-Vice- 
President; B. Lamers, Secretary-Treas- 
urer. 
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Remodeling 
of Store 


Caspari & Virmond have recently re- 
occupied their store at 63 Wisconsin Street, 
which for some months has been under- 
going a thorough remodeling. The new 
shelving and furniture are of beautifully 
finished black walnut. All the furnishings 
are made to harmonize with this. The 
lighting system is of the indirect sort and 
pleasing in the extreme. 


Lynn 


500 CASES OF BOOTS 
600 CASES OF LOW CUTS 


“Here is an order that shows the way 
our trade is running” said W. J. Bridgeo, of 
Allen, Foster & Bridgeo. “It calls for 
500 cases of boots and 600 cases of low 
shoes, chiefly oxfords. The boots. are of 
the eight inch styles, of course. The goods 
are for next Spring sales. So you can see 
that both boots and oxfords will be worn 
next Spring.” 
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An Oxford Style 
Is The Best Seller 


“T can tell you the best seller in our line 
in a jiffy,” said Mr. Stetson, of the Watson 
Shoe Co., “Here it is,” he continued, “a 


plain, smart oxford, welt sewed, slim toe, 
334inch vamp, whole quarter, five eyelets, 
14-8 military heel. It is made of black 
kid, white buck, Russia calf, white canvas, 
and gun metal. It is by far the best seller 
in our line. It takes us only a little time 
to show our styles, you see.” 


. 
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No Regulations 
of Shoes in 61 


“Regulations of the shoe industry are 
certainly something new,” said Everett 
Dunbar, the veteran Lynn footologist, for 
we didn’t know anything about them back 
in Civil War times, and we struggled 
through that long war without them. 

“T do not recollect that there was any 
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uncommon hardship from lack of shoes,” 
he continued. ‘‘Perhaps it was because 
many men of the time could make their 
own shoes. 

“Perhaps we do need regulations of foot- 
wear these days, for we make more varie- 
ties of shoes, and get higher prices for 
them than ever we dreamed of getting 
years ago. But, somehow or other, we 
struggled through the Civil War without 
any shoe trade regulations.” 
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Are Cloth Tops 
Coming Back? 


A Lynn firm reports inquiries for black 
cloth top boots, and adds that it is making 
up a few cases of them. Also, it reports 
considerable activity among dealers in 
cloths for the shoe trade. 


Going to 
California 

Daniel Lynch, who recently retired 
from the Lynch Shoe Co., Lynn, will motor 
to California, to spend the winter there. 


To Increase 
Output 


Marston & Tapley Co., Danvers, makers 
of boys shoes, are planning to double their 
output. 
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Some Variations 
on the Model Size 


A typical Lynn sample of a fine shoe is 
usually made on a No. 4 B last, which is 
considered the model size. But all manu- 
facturers do not adhere to that standard, 
for they make sample sizes in No. 3%, 
No. 4 and No. 4% sizes, and some of the 
No. 41% sizes are made in the D widths. 

As a general rule, the finer the sample, 
the smaller the last. The large, wide 
samples are made with the idea of selling 
them easily with regular stocks of shoes, 
after they have served their purpose as 
samples. 
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Sole Leather 
For Counters of Shoes 


A Lynn maker of counters reports a 
steady increase in the use of sole leather 
counters in women’s shoes. This increase 
he says, has been going on a year, and it is 
now quite noticeable. He adds that it 
is due, in his opinion, to two causes, one 
the larger supplies of sole leather suitable 
for counters, and the other the approval 
of the solid leather shoe by the average 
buyer, who, seeing that the Government 
insists on solid leather shoes for the feet 
of soldiers, insists on solid leather shoes 
for his own feet. 
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Shoes That Show 
Fancy Free 


Trench boots for tiny warriors of the 
nursery are among the specialties in soft 
sole shoes made by the Ideal Baby Shoe 
Co., of Danvers. Of an army style 
leather they are, made over a last even 
more nature shape than the Munson last 
of the regular Army shoe. Cut high are 
they, and two brave buckles there are on 
the top, and the little lad who has them 
may feel as proud as his daddy who has 
gone to war. 

Then there are barracks slippers for the 
little fellow, or for tiny sister, who may 
play nurse. Mules of satin are these 
barracks slippers. Also, aviation boots, 
fleecy stuff, suggesting the wool lined boots 


.of the aviators, are there for the little 


people. 

Mention might also be made of the 
footwear kit for the little soldier, “which 
consists of a pretty little box, containing 
two pairs of pretty little shoes, and some 
dainty white stockings. 

A score and more like novelty styles in 
little shoes are there, for the baby shoe 
trade is as free as fancy, even though the 
adult shoe trade is regulated by the War 
Industries Board. Well, it is cheering to 
look on the pretty little shoes for the tiny 
folks. 


Brockton 


LOW CUTS 
IN HIGH FAVOR 


Merchants Purchasing 
Liberally 


Orders for men’s oxfords are being 
received on a large scale by Brockton shoe 
manufacturing concerns. Salesmen who 
are out with Spring samples report that 
merchants everywhere are placing more 
orders for men’s oxfords than ever before 
at this time. These reports, which are 
practically unanimous, indicate unmis- 
takably that low cuts will be leaders next 


season, ‘beginning«in the early Spring and 
continuing indefinitely. 
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Importance of 
Early Shipments 

Merchants everywhere recognize the 
importance of getting these oxfords in 
stock early for next Spring’s trade and are 
urging that deliveries be made as early as 
possible, anticipating unavoidable delays 
in production and shipments. These 
oxford orders enable manufacturers to 
comply with Government requests as 
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regards the conservation of leather and, 
at the same time, to produce attractive 
and practical footwear styles. That a 
record-breaking oxford season is in pros- 
pect, in fact, at hand, is the opinion of 
every member of the Brockton trade. | 


ORDERS IN 
BIG VOLUME 


Goods for 
At Once Delivery 


The in-stock departments of Brockton 
factories are making new records daily as 
regards the sale of goods for immediate 
delivery. Shoe merchants are calling for 
Fall goods out of factory stock to an ex- 
tent heretofore unknown, even considering 
the popularity that factory in-stock depart- 
ments have obtained. Brockton shoe con- 
cerns are making every possible effort to 
respond to these calls for in-stock goods by 
putting as many Fall and Winter shoes 
into the works as is possible for the facili- 
ties of the plants to produce. Shortage of 
help and shipping difficulties offer manu- 
facturers problems which are solved as 
well as possible. Merchants who buy 
Made-in-Brockton footwear may be sure 
that manufacturers in this city are doing 
everything in their power to supply goods 
for at once delivery and, at the same time, 
to look after orders which have been 
booked for the coming season. 
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MANUFACTURER IN 
EMERGENCY WORK 


Local Shoe Man Renders 
Valuable Assistance 


Albert Doyle, a resident of Brockton 
and a member of the shoe manufacturing 
firm of Wall, Streeter & Doyle, North 
Adams, Mass., has this week started on a 
selling trip for the house of which he is a 
member, and thereby hangs an interesting 
tale. 
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Temporarily In 
Former Occupation 


Mr. Doyle, who, before entering the shoe 
business, was a registered pharmacist, 
was one of the many Brocktonians who 
responded to the emergency call by the 
local board of health in the recent preva- 
lent epidemic in this city. He was for a 
week or more almost constantly on duty 
at the state armory in this city, where the 
headquarters of the board of health have 
been located, giving advice in conjunction 
with doctors and nurses and distributing 
medical supplies. This emergency work 
brought about a postponement of his 
selling trip, but the need of his services 
now being lessened, he is in his territory 
with the Wall. Streeter & Doyle line. 
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A FRIENDLY and _profit- 


able link between HAR- 
NEY and 


BRAV SHOE COMPANY 
13 No. 4th Street 
PHILADELPHIA, PA. 


Their Stock Number 
6501 1% 


Specifications 


Nine-Inch Polish of Lawrence's No. 20 (gray) 
Nubuck. Seventeen Last. Eighteen-eight Full 
Breasted Wood Covered Louis Heel. 

Our recent shipments to them makes this Fall 
number available to the trade now. 


Order direct from BRAV 





Bool of Gray Nubuck 


P. J. HARNEY SHOE COMPANY 
Lynn, Massachusetts 
Boston Office and Coast Distributors 


Salesroom H. S. BELL & COMPANY 
183 Essex Street Los Angeles 


Buy and Help Your Employes to‘Buy Fourth Liberty 
Bonds to the Absolute Limit 


She Shoes You Orth Ae , : 
the Shoes You Get es 
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STEADY BUSINESS 
IN ARMY LEATHERS 


Epidemic Slackens 
General Demand 


The Boston market shows a steady 
going forward of all leathers which are 
needed for Army or Navy footwear. To 
those which have been in demand for this 
purpose, additions must be made for the 
officers’ boots, awards for about 75,000 
pairs having been given out last week, the 
majority to New England manufacturers. 
The demand from civilian shoe producers 
is not what it should be at this season, and 
this is to a large measure accounted for by 
the fact that the factories are in many 
cases but half supplied with workmen, 
because of the prevailing epidemic. How- 
ever, the manufacturers are visiting South 
Street as often or oftener than usual, and 
keeping close tabs on the market move- 
ments, meanwhile watching Washington 
as to the result of the meetings of upper 
leather tanners there the first of the week, 
and looking, not without some apprehen- 
sion, for the effect of their “‘confab” with 
the Federal Trade Committee. 
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SOLE LEATHER 
GOING WELL 


Except in 
Lowest Grades 


In sole leather all the heavyiron, high- 
grade leather is going out on contracts 
about as fast as it arrives from the tan- 
neries. In addition to the calls for such 
stock, the awards for half a million pairs of 
half soles, and more than that number of 
top-lifts is making a heavy call for some 
other grades and thicknesses. The con- 
sequence is that there is no overplus of 
desirable sole leather in the market, as 
the better qualities are taken on arrival 
by sole cutters, and makers of civilian 
shoes. Prices naturally are held steadily 
at maximum, but on the lower grades 
there is sufficient plenitude to cause some 
weakness in prices. All No. 1 and No. 2 
dry hemlock, heavy weight and middle 
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weight well cleaned up, though there is 
plenty of poor damaged and reject 
qualities. Union sole is wanted as light 
as 7 iron for Government work, and the 
call for 8 iron and heavier continues. For 
some reason, there seems to be some let-up 
on demand for heavy steer bends, but 
tanners are in no sense worrying, neither 
are they conceding any from maximum. 


‘ Prime oak sole bends, both heavy and 


medium weight are selling at 90 to 92c, 
and backs, 82 to 84c. Belting butts are 
scarce, and many tanners sold ahead on 
the two best grades, and maximum prices 
are quoted, with producers showing some 
indifference regarding taking additional 
orders. 

Offal is in good supply, with such varia- 
tion in prices as to be unsatisfactory for 
quoting. 
firmer prices, in anticipation of early 
announcements of permission to export. 
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UPPER LEATHER 
BUSINESS MODERATE 


But Manufacturers 
Watching Market 


Upper leather is but moderately active, 
the reason offered being the present light 
operating forces at the factories. How- 
ever this in no wise weakens the market for 
fine quality leathers, including all those 
which are called for in the Government 
contracts. The awarding of contracts for 
officers’ boots means additional calls for 
veal and calf, both combination and chrome 
tanned, of dark tan color. There is noted 
a good call for black ooze calf, and also for 
boarded calf for export. Some tanners 
have large orders ahead. Colored calf 
ranges 73, 71, 68c and blacks 65, 63, 60c, 
with some tannages 3 to 5c lower. Side 
leathers show a somewhat increased call, 
and it is inferred that business would be 
lively, were civilian factories running fuil. 
The call for white buck is steady, and 
perhaps increasing. Colors and blacks are 
in moderate call. Wax splits are higher, 
some heavy being quoted at 36 to 38c, 
these going for export to England. Ooze 
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splits in fair call. Patent side leather sell- 
ing for export and for home trade. Glazed 
kid is in good demand in grades up to 40, 
45c, with continued call for higher qualities, 
both black and brown being called for. 
Sheep leather in good call for white, but 
blacks rather quiet. 
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HIDE MARKET 
MODERATELY ACTIVE 


But Buyers Holding 
Off Till 15th Inst. 


The Boston hide market is quite gen- 
erally active, and tanners taking fair 
amounts of desirable hides. New Englands 
have sold at 19 to 20c flat for July, August, 
though September hides, running heavy, 
are quoted 20% to 214%c. No. 1 Ohio 
buffs are firm at maximum prices, and 
some sales noted, though a better business 
was expected. Southerns are in only 
moderate supply at same prices made last 
week. The Chicago hide market shows 
little change since last report. Native 
steers quiet and firm at maximum prices, 
and the same as regards native cows, and 
Texas steers. Some large sales of branded 
cows reported at 23c, and branded bulls 
sold ahead at maximum prices. 

The Chicago calfskin market is quite 
active, with Chicago cities and packer 
skins held firmly at 44c. Outside cities 
3814c and countries 34c. New York City 
calfskins selling at full maximum prices, 
$4.00, $5.00 and $6.00, and sold on receipt. 
Outside city skins have sold to between 
20,000 and 30,000 at an average of 25c 
under fixed maximum. 

Foreign hides are not selling at present, 
tanners waiting until next week, when 
lower prices are fixed for maximum. Last 
week some large sales of frigorificos and 
saladeros were noted. 
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The boys are calling from over there, 

To know how much you are willing to share, 

They are calling on you to take your chance, 

While alone they are fighting for you in 
France. 





Rubber F ootwear 
at the “Front” 


In the first line trenches, where the need is greatest, rubber footwear is helping 
to make life more livable for the doughboy. 


Men in the trenches are being supplied before civilians at home. This means 
limited supplies for outdoor workers. 


Our customers, we are confident, will cheerfully bear with this situation. We 
regret our inability at present to meet 
every demand for “‘U. S. Protected”’ foot- 


wear. 


We will have a limited supply and ex- 
pect to be able to give all customers some 
goods. 


United States Rubber Company 


New York 
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BOOTS AND SHOES 
GOING TO DEALERS 


As Fast as They 
Can Be Manufactured 


As the season progresses, the retail shoe 
merchant is forced to pay added attention 
to his stock of rubber footwear. Whatever 
the whole Winter season may prove, there 
is a certainty of sufficient wet and cold to 
insure the sale of one pair of rubbers to 
every man, woman and child who must 
brave the elements, regardless of snow, 
slush and rain. Therefore it is now fully 
time to have the rubber stock moved to a 
convenient location for speedy try-ons 
and quick sales. The manufacturers are 
pushing production to the utmost. They 
are cutting out many styles which have 
comparatively small sales, that by simpli- 
fying production they can increase the 
output proportionately, that the demand 
which must surely come can be more 
adequately filled. The one great difficulty 
which the shoe merchant will have to 
contend with is to fill the demand for 
boots. This is one of the necessary priva- 
tions of the war, however, and the problem 
of satisfying customers with “something 
just as good” is one which each merchant 
and every salesman must work out accord- 
ing to the individual case in hand. 
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SCRAP RUBBER 
MOVING SLOWLY 


And Prices Holding 
Steadily Low 

There has been noted a more active 
demand for reclaimed rubber by the 
manufacturers, which would seem to 
warrant a similar expansion of call from 
the reclaimers for scrap boots and shoes. 
It must be inferred that reclaimers had 
large stocks on hand, for they are showing 
little disposition to enlarge their pur- 
chases, and prices quoted by dealers for 
scrap rubber are little if any higher than 
for several weeks. Prices to collectors are 
as follows: 
* Scrap boots and shoes: Boston and New 
York, $7.50, $7.60; Philadelphia, $7.25; 
Chicago, $7.30 to $7.40. 


Trimmed arctics: Boston, $6.00, $6.25 
New York, $6.00 to $6.25; Philadelphia, 
$6.00 to $6.25; Chicago, $6.00 to $6.10. 

Untrimmed arctics: Boston, $4.00 to 
$4.50—all markets. 
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CRUDE RUBBER 
SCARCE IN STOCK 


With Forward Sales 
Below Maximum 

The crude rubber situation is but little 
changed from last week’s report. There 
appear to be fair stocks in the hands of 
manufacturers, but dealers have practi- 
cally no free rubber in stock. Allotments 
will be determined upon soon. ‘The 
restricting of the tire output will leave 
more rubber for the production of foot- 
wear, and it is not probable that there will 
be any great shortage for boot and 
shoe manufacture. The prices in South 
America and in the Far East are still 
considerably demoralized, owing to the 
restricted demand, and while there is 
little rubber now being offered for im- 
mediate delivery here, forward prices are 
in most cases somewhat lower than the 
maximum authorized by the Government 
authorities. 








Maxi- Current 
mum Quota- 
Prices tions 
Upper fine para.........$0.68 $0.64 
Island fine para......... .59 56 
Upriver coarse para..... . 37 
Islands coarse para 
Caucho ball upper 
Caucho ball lower 
First latex pale crepe.... 
Brown. crepe.........:.. 
Smoked sheet 
Mexicans and Centrals.. 
Guayule wet 
Guayule washed and dried 


TENNIS LINES 
BEING MADE 

In Anticipation of 
a Busy Summer 


In tennis lines, the orders on hand for 
the coming season are sufficient to justify 
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running the factories to as large a ticket 
as the work-forces will allow. Jobbers 
report occasional sizable orders from 
dealers, who are catering to college, gym- 
nasium and similar institutions where 
these rubber soled canvas shoes are used 
for indoor wear. The greater part of the 
production, however, is naturally antici- 
patory work for the demand which will 
come in the early months of 1919. 
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NEWS ITEMS 


Of Interest 
in the Trade 


At the recent golf tournament of the 
Rubber Club of America, held at Trenton, 
N. J., the Perry Golf Cup was won by 
George H. Mayo, manager of sales of the 
United States Rubber Co. This cup 
must be won three times by the winning 
player, to become his final property. 
Two winners have captured it twice, but 
this is Mr. Mayo’s first winning game. 

Edgar B. Davis and W. S. Gordon of 
the United States Rubber Co. are now 
in Sumatra. 

Under date of October 3 the War 
Trade Board sent out an official notice 
containing the information mentioned in 
a previous issue of the “Boot and Shoe 
Recorder,” namely that “Importations 
of crude rubber from overseas during the 
months of October, November, and De- 
cember, 1918, will be limited to 25,000 
tons. One-fourth of this amount will be 
licensed only from Central and South 
America. The remaining three-fourths 
may be licensed from any country. The 
amount so permitted to come forward 
will be allocated by the Bureau of Im- 
ports along the general lines of the 
previous allocations.” 


A rendezvous with death is what our sol- 
diers chance, 

Who have given all for you, while fighting 
there in France. 

Shall we not fortify their courage by rush- 
ing to a bank, 

And breaking "through the line to buy a 
_ Bond to build a Tank? 
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How Much Would the 
KAISER 


Tax Your Business? 


Think this thought twice over: “If we should fail to win this war what 
would happen to my business?” 


What is left of business in the invaded districts of France and Belgium? 
What will be left of business here, if we fail to crush the sinister power of 
Prussian militarism? How much would you have left after paying the 
taxes and levies imposed by a victorious Germany? 


Defend Yourself With 
LIBERTY BONDS 


This is not only a war for Democracy and Liberty, but a war of self- 
defense. Germany menaces our rights, our self-respect, our homes, and 


our means of livelihood. 
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Every citizen—every business man—has weapons of defense ready to 
his hand. These weapons are Liberty Bonds. We cannot all fight with 
guns and bayonets but we can all fight with Liberty Bonds. ; 


Buy to Your Utmost 


Of course you have bought Liberty Bonds. Every one has. But how 
many more will you buy? The success of the Fourth Loan and of the war 


itself depends on your answer to that question. 
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Buy all the bonds you can. Go to your bank and make your arrange- 
ments. Buy more than you ever thought you could buy. 


Buy to Your Utmost 


R-D-SMITH & SONS CO: 
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The Accepted Shades of Brown for Fall 


Here you will find INSTOCK the very styles most 
popular right now. For a shoe which provides style 
at an attractive price, order No. 1307 which has the 
TEXTAN SOLE with reinforced toe. 


“TEXTAN” 
1307 
$5.00 


DARK BROWN SIBERIAN CALF LACE 
ear Welt Goodyear Welt 
bag oy ig i—Medium Edge Broad Walking Heel—TEXTAN SOLE 
A, 4% to A, 4 to 7%; B, Bit to 8; C, A,4to7; B,3to7; C,34%t8, D,3to7kK. 
3 to7; D, 5 0 7% 


DARK BROWN RUSSIA CALF LACE 
Good 


HAVANA BROWN = LACE HAVANA hem rateey Wat iLACE 


Gondyete 
Military H has fl ne Leather Louis Heel—Light 
AA, Ag 207i FF alae DB Sif t0 8; C, AA, 474 © 7 A, 4 to 7%; Boe Ok c, 
3 to7; D, 3 to 7K. sto 7; D, 3 to 7. 


“* Instantaneous Stock Department” 


The Menihan Company 


Shoe Makers for Women 


Rochester 
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WAR SERVI 


Built Strictly to Off 








REG. US. PAT OFF 


WAR SERVICE 
HOSPITAL BOOT 


For Nurses in 


ne ESIGNED to assure foot comfort during 
\ aig service] . the long days of standing, walking, and 

Neen physical strain under all conditions of over- 
seas service, “Queen Q uality”’ War Service 
Boots open the door to broader and_ better 


public service in America’s leading shoe stores. 


The field of things military has extended to every 
woman who is doing a little more than usual in the 
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home, hospital, office, store, factory or outdoors to 


help America win the war. Women are getting into 
their stride; their costumes are adapted to the new 
conditions; what of their footwear? 


A million women wear “Queen Quality” shoes. Mil- 
lions more know the famous Trade Mark. The 
“Queen Quality’ War Service Boots come to all as 
known products, built strictly to official specifications, 
as distinctive styles in serviceable footwear, assuring 
foot comfort and greater efficiency, at prices that mean 
ultimate savings. 


To the merchant each is safe and salable, with turn- 
over assured by the authentic character of the shoe 
and the famous stamp on the sole: 


Specifications 


The “Queen Quality” War-Service Hospi- aLCLCIR 
tal Boot will appeal to women striving in > 
the home, hospital or business to help 

America win the war. It is made of the — 


finest black Shoe-Soap kid, Goodyear welt, 
broad heel, arch supporting. Samples now 
being shown by our salesmen throughout 
the country. 


“The shoe ideal for hospital, | THOMAS GCG. PLANT 


home or general wear”’ 





World’s largest factory making 
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TWCKE BOOTS 


ffi} cial Specifications 





Overseas Service W AR SERVICE 
FIELD BOOT 


OMEN know “Queen Quality.” This 
asset, which is available to every “Queen 
Quality” merchant, is the biggest factor 
in successful shoe retailing. 


The ‘Queen Quality’’ Trade Mark estab- 
lishes consumer-confidence in a retail stock. The 
merchant creates a definite kind of store and character 
of service, but in the long run his reputation rests on 
shoes of known worth,—‘‘Queen Quality.” 


Stock, store, service and reputation make success—if | 
the stock is rightly made and rightly known. Pro- 
gressive merchants realize the wisdom of stocking 
known “Queen Quality’ shoes—then concentrating 
on the other essentials of success. Unlike anonymous 
lines, people know ‘Queen Quality” shoes and the 
one store in town where they are sold. 


But “Queen Quality’ means more than salability. It 
stands for service behind the sale. The Trade Mark 
carries with it the service of a great producing organi- 
zation and the world’s largest stock department of its 
kind. 


aaa salability, style and service are the features 
0 


Specifications 


PLCLAE 
‘4 ‘Assuring comfort under the strenuous con- 
, ditions overseas, the “Queen Quality” War- 
Service Field Boot is ideal for wet or 


wintry weather, and outdoor recreation. 
Made in tan willow calf Blucher, Goodyear 
welt, heavy single damp-proof sole and 
in-seam, with extension edge, military heel. 
Samples now being shown by our salesmen 
throughout the country. 


VT COMP ANY, BOSTON “The perfect. shoe. for. outdoor 


service”’ 
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women’s fine shoes exclusively 
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-EMINENTAS A 
SHOE azo’ LEA’ 
center of: the West 


is embraced in 
MENS, BOYS, LITTLE GENTS, 
WORK SHOES, DRESS SHOES 
WOMENS MEDIUM and 
DRESS SHOES, CHILDRENS 
SHOES, LEATHERS 9 
FINEST QUALITY 








Any man who visits Milwaukee Factories will 
easily realize and understand why Milwaukee 
Leather and Milwaukee Shoes are daily gain- 
ing in popularity. The one reason is a con- 
centrated, united effort to turn out Quality 
Products. 


Just watch the results obtained by mer- 
chandising the Products of these firms. 


BRADLEY & METCALF NUNN & BUSH SHOE CO. 
co. Men’s and Boys’ Work 
Men’s and Boys’ Work and Dress Shoes 
and Dress Shoes 
F. MAYER BOOT & SHOE OGDEN SHOE COMPANY 
COMPANY P Fine Welted Shoes for 
Makers of Honorbilt Men 
Shoes for Men, Women 
and Children ALBERT TROSTEL & 
THE MENZIES SHOE CO. SONS COMPANY 
Men’s and Boys’ Dress Fine and Service Leathers 
ad Work Sh 
PFISTER & VOGEL WEYENBERG SHOE MFG. 
LEATHER CO. COMPANY 
Shoe Upper, Sole, Harness Men’s and Boys’ Work 
and Glove Leather and Dress Shoes 
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_We must buy bonds to our utmost 
|| 8250000000 This Space is Contributed to Winning the War by ooooooo 
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Stirs every 


Who was not thrilled to read of 
the American soldier who supported 


a wounded comrade, and fought his 


way with the little detachment back 
sa the Boches to the American 


That is only one deed of heroism 
among the many happening every day 
and looked on as a matter of course 
by the boys fighting for us over there. 
It shows the stuff that’s in them. 
They are our own sons and brothers. 
Is the same stuff in us over here? 
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We have the opportunity at home 
to show our patriotism by other 
deeds of valor. We can fight and we 
MUST fight. And we must WIN, 
no matter how heavy our burdens 
may be. 


Our former habits are the Huns 
we’ve got to battle with. We can’t 
go on living as we used to. We can’t 
go on spending our money for things 
we like. We must set up new stand- 
ards—war standards—and stick to 


them—loyally. 


From now on there can be only one standard for those 
of us who fight behind the lines — by saving and lending 


WEIYEN|BERG SHOE MFG. COMPANY 


MEN’S AND BOYS’ WORK AND DRESS SHOES 
MILWAUK[EE, WIS. 
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Three Styles That Are 
Going Over the Top 


Johnson Bros. styles, backed by Johnson Bros. 
workmanship, are going stronger than ever, 
judging by our salesmen’s orders. 
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It is the solid quality of the shoes that makes it 
the “Bread and Butter Line.” 


Stylez4n9 Style 487 
Last 109 Last 110 


Russia Calf Lace Oxford, 13-8 Heel Reignskin Lace Oxford 
Style 482, Last 109- -Same in Gun Metal Louis Heel, Enamel Sole and Heel 
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Style 459 | x 
Last 110 


Kid Pump, Louis Heel, Welt 
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It 1s 
not so! 


HE impression ‘is abroad 

that worsted face shoe 

cloths are not permitted 
under War Industries Board 
ruling. 


The War Industries Board 
Recommendations of September 
30, correct this. 


We are prepared to fill orders 
on practically all our standard 
qualities of worsted face shoe 
cloths made and dyed the same 
as usual. All come under such 
clause as are allowed by War 
Industries Board. 


The two shades specified in 
Recommendations of August 29, 
and allowed in those of Septem- 
ber 30, 


Arizona, a_ beautiful me- 
dium tan, also known as 
Fawn, which will make a 
handsome contrast with 
either black or brown leath- 
ers. 


Chestnut, a rich brown 
which harmonizes and blends 
effectively with brown leath- 
ers. 


are now ready. 


You can co-operate in obtain- 
ing the three cardinal principles 
recommended by War Indus- 
tries Board—Conservation of 
Capital—of Material and Labor 
—by selling cloth tops. 


J. Einstein, Inc. 


9 Spruce Street s: 3: New York 


32 South Street, Boston Leather Trade’s Building, St. Louis 
152 Notre Dame Street, W. Montreal Buenos Aires, Argentine 
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“KEITH’S KONQUEROR” 


line of Men’s and Women’s welts 
interests dealers who are building for the 
future. It is a line built up to the standard 
of quality not down to a price. 


——PUTTEES——_ 


In Mahogany Shell Cordovan. Spring, Full Leather Lined. 
Sizes 14 to 17. Price, $11.00. Something Fine. 


The Preston B. Keith Shoe Company 


Factory at Brockton (Campello Station), Mass. 


New York Office, 299 Broadway, Room 415 
Boston Office, 207 Essex Street 


N. B.—Interest Yourself in Unlocked Process Shoes 




















BOSTONIAN CREA M— 
The ideal cleaner for kid and 


2 4 
If. You'll need tock 
|fuzemores ipucegs 
kid and mahognay 
the cordo-tan for cordovan 


leather. Then there’s the white 


Shoe Polishes SS 


OUALITY , TY gola kid or patent leather— 
JUALITY VARIETY also light and dack gray and 
le. 


any other color or sha 
Sold in the Market Places of the World 


In addition to the polighes described here we still make and 
market the old standbys—‘French Gloss” and “Gilt Edge.” 
Wonderful, what big sales have been made in the last two, but 
its no more remarkable than the world-wide demand for all of 


WHITTEMORDP'S specialties. 


Polishes That Plump Pro 


Attention is directed 
2 ee All of WHITTEMORE’S polishes are packed in a way which 
packed in carton as long experience has shown to be most generally appreciated by 
Prahiee a polith mee the public. They are convenient packages to use anywhere— 


Produces a polish more . 
quickly than any other = traveling—at home—or at the office. They sell 


ae ee, Stands > il t | : d ell 
wear and hard usage. rapidly at popular prices an ay well. 

Will not mat down or P = POF P pay NOBBY BROWN 

become scratchy as with COMBINATION — A 

the old wool brush. better combination than 

this old standby for 

cleaning and ishing 

all shades of brown 


Whittemore Bros. Corp., Cambridge, Mass. so= i314 mace. 


¥es, you can also get 
this combination pack- 


Ask your jobber salesman or write for complete catalogue a os oo o> 
blood and in both sizes. 
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STYLES THAT ARE 
READY TO SHIP 


These four shoes are the best big bets in our 
in-stock department. The styles are right--- 
the shoes are ready for you---why not act 
quick and put your order on tonight’s wire? 











STYLE NO. 530-33 
Havana Brown Kid Sport Oxford, Imt. sq. 
i ip with “Fleur de Lis” Lea. Welt Sole 
rench Cuban Heel. 
No. 165 Last. 
In Stock: A4 to7 





Going toward you Price $5.00 


within 12 hours after 


receipt of order. 











STYLE NO. 181-44 
TURN 


onc Fags * _~ se Dressy Kid Boot, 
ain Toe, ‘u reasted Lea. Louis 
Heel, Vanity, No. 170 Last. STYLE NO. 285-15 oer De oe 
In Stock: A Havana Brown Kid Dress Oxford, Plain 7 ELT 
Toe, Light Edge, Turn Sole, 16-8 Split Sole, 8-inch Lace Boot. All srg / Brown Side 
breasted Louis heel. R Tea. Imt. Str. Perf. Tip Lea. Welt Sole, 12-8 
D 2% to7 No. 170 Last. Mili Heel. No. 135 Last. 
Code Name: Auburn In Stock: A n Stock: A 4 to7 
Price $6.50 B 3% to7 
p 4 C 24to7 
Same in Black Kid, 181-45 L D 2% to7 
Code Name: Canteen : e: x Code Name: Ginger 
Price $5.50 Pri Y Price $5.00 


LUNN & SWEET SHOE CO. 


AUBURN, MAINE 
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IN STOCK—IMMEDIATE DELIVERY 


FALL BOOTS IN DEMAND RIGHT NOW 





4852 
Gray Kid 4819 , 
8\4--inch Top Tony Red Side 
Imitation Tip 84-inch Top 
18-8 Leather Louis Heel Imitation Tip 
- Aluminum Plate White Welting 
K 13-8 Leather Heel 
( McKay 
A, B, C, D 
$5.00 
4794 
Dark Tan Side as above with 
Imitation Tip Imitation Wing Tip 
12-8 Leather Heel $3 ra 1, D 


JAMES CLARK CO. 


STRIBUTORS O 
NOVELTY SHOES— HOOD RUBBERS—"“KEWPIE E TWINS” —DANIEL GREEN FELT SLIPPERS 


ST. LOUIS, MO. 














NORWICH FIXTURES 


Endorsed as the Best Made for Attractive, Con- 
vincing Shoe and Hosiery Displays 


Catalogs and All Particulars On Request 


The class of trade that buys MAYER HONOR- 
BILT SHOES is the kind that is really profitable 
to the merchant. 














No. 6—DOUBLE PALM 
Shows two shoes effectively. Holds them securely at ny angle. 
Holders adjust on cross bar. Simple, substantial ade 
of round stock. Non-extension. “Standard 5 inches 
to top of bar. 34-inch base. 


J. R. PALMENBERG’S SONS, Inc. 


A Consolidation of Palmenberg, Norwich, Kindlimann 
SALESROOMS 


63-65 W. 36th St., New York 26 Kington St., Boston 


HEY don’t talk price—they are looking for quality. 
And they know that the quality they demand is 
built into MAYER HONORBILT SHOES. 

F. Mayer Boot & Shoe Co., 
Milwaukee, Wis. 














“Our Success With Neolin—” 


A Cleveland retailer says: ‘‘One of the things which 
resulted in our success with Nedlin-soled footwear was 
the way in which we backed up Goodyear’s advertis- 
ing of Nedlin Soles. We featured NeGlin-soled shoes 
in our windows, and our sales force is thoroughly 
posted regarding the merits of Nedlin Soles, so they 
can intelligently answer inquiries from customers. We 
believe this last is a vital point.”’ 


The Goodyear Tire & Rubber Company, Akron, Ohio 


Neolin Soles 
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- I ‘HE explanatory statement sent out by Mr. Baruch in con) 
ninety days substantially ninety-five per cent of all retailer 
this means a campaign of intensive advertising. Are you prep 
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No. 880, 25c 


CHOICE 


AYBE you do not 
M like the narrow 
pointed “English” 
last. - Possibly you have 
been wearing it so long you 
want a change and yet you 
want a shoe of character; 
of distinctiveness; of class. 
Here we believe is the an- 
swer. A shoe of somewhat 
straighter lines, a little 
wider toe; trifle narrower 
in the shank—fits snugly 
up into the arch, with good 
sensible heel. Made of 
excellent quality black Gun 
Metal, workmanship and 
finish that stand out and 
please. 
We call it the Stream-line. 
Sizes and widths to fit you. 
Priced at $8.50—and wor- 
thy of the price. 


BLANK & CO. 





OUR SHOE MODELS 


for this Fall season are characteristic for their simple elegance. 
They are devoid gew-gaws and loudness, but are replete with that 
indescribable something that makes for extreme dressiness. They 
impart that satisfaction of knowing your feet are properly clad. 


Dark Gray All Kid Boots, two-inch 
Kid Covered French Heels. . .$12.00 
A similar model in Gray Kid with 
Cloth Top to match, Leather Heel 
$8.00 


The new Dark Brown All Kid Boot, 
two-inch Leather French Heels 
$11.00 


A similar model in Dark Brown Kid 

with beautiful Brown Cloth Top, 

French Heel $7.50 

Black Kid Boots of excellent quality 

and workmanship, with French Heels 
$1 


Other Black Kid Boots, splendid ma- 
terials and appearance, at $6, $7, $8 


The wanted styles and materials Rightly Priced. 


BLANK & 


COMPANY 








HE Government has recently 

sent out a circular to all users 
of copper ordering them to curtail 
their use of copper 25 per cent at 
once. Further curtailment will 
probably follow. Under these cir- 
cumstances it is problematical 
just how long we can supply these 
cuts at the price we have been 
charging. It would be policy for 
you to obtain a supply for future 
use. 
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nection with the recent Regulations says: 
s’ stocks will fall within the new price limits.” 
ared to do your part? 
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‘‘Within sixty to 
To accomplish 























No. 883. 25c 


MIND EASE 


Is the big dominant factor 
both in success and happi- 
ness. 

It matters not on which you 
are bent the comfort and 
appearance of your feet go 
a mighty long way toward 
the attainment of your goal. 
Smart Boots—Smart in 
pattern, in clean cut ele- 
gance—in fit. In the New 
Dark Brown Shade of Rus- 
sia Calf. Made ona last 
that is designed to give 
ample ball room and toe 
room and yet fit neatly and 
closely in the instep and 
heel. 13-8 Military Heel. 
Having both beauty and 
comfort it may be called 
“Mind Ease.” Priced at 
$8.50. 


We also have the same style 
and quality in a soft black 
calf at $8.00. Other shoes 
similar in design in Black 
and Brown at $5.50, $6.50 
and $7.00. 


BLANK’S 














SMILE 
ix l! 


No. 884, 25c 


A Real Man’s 
Shoe 


Nothing “Charley Boy,” 
about this model and yet 
the refined elegance of the 
last and pattern —the 
pleasing character—makes 
you smile—just can’t help 
it; it looks so good. 


The quality is just as good 
as the looks—Upper 
leather of Real Calfskin 
and sole leather that is be- 
yond suspicion. The Gov- 
ernment has restricted the 
use of sole leather beyond 
Eight Irons so we had the 
manufacturer put in an 
extra slip sole and in this 
way have made a good, 
heavy bottom. The Price 
is $8.50 on this particular 
shoe in black and $9.00 in 
Dark Brown. 


Other similar models at 
$6.00, $7.00 and $7.50. 


BLANK’S 














No. 885, 25c 


Gray Kid Boots are be- 
coming scarcer every day 
and apparently the de- 
mand is growing greater. 


The Government has 
stopped the manufacture 
of gray leather and conse- 
quently gray shoes. Yet 
gray shoes harmonize 
beautifully with the pre- 
vailing costumes and hour. 
Just color enough to be 
elegant without being loud. 


Our selection of Gray Kid 
Boots now is worthy, we 
think, of our pride and of 
your inspection. We can 
not describe all the Gray 
Models but one of the 
handsomest is all Gray Kid 
Vamp and top with Leather 
covered wood heel, close 
trimed sole; beautiful for 
its quietness and refine- 
ment, widths and sizes to 
fit practically every foot, 
$11.00. 


Other Attractive Models in 
gray boots at much lower 
prices—some with low heels 


BLANK & CO. 
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Concentrate on a Line 
of Shoes that Moves 
Fast 


—You can’t afford to spend time 
these days “pushing” dead lines. 


—Your clerks (if the war has left you 
any) must wait on customers twice 
as fast as formerly. 


— There must be real “salability” in 
merchandise today. 


Big business comes to the merchant who picks a 
fast selling line, concentrates on it, devotes his 
whole time and money to backing a “‘live one.”’ 


Why the Red Cross Shoe is “the most salable shoe 
in America’”—why it has built big successes for 
hundreds of merchants who have concentrated on 
it, is a story we would like to tell you personally. 
Write or wire for’ an interview. No obligation 


on your part. 


The Krohn-Fechheimer Co. 


637 Dandridge Street .°. Cincinnati, Ohio 























Fhe trnecet-hilleht, phen 





Model No. 517 
The walking oxford 
is at its best in this 
smart model of 
dark tan calf with 
the much-wanted 
Military heel. 





Model No. 521 
A trim-looking ox- 
ford on the combi- 
nation last—snug- 
fitting heel with 
more than usual 
room across the 
ball. 











HESE attractive Red 

Cross Shoe models 
for Spring, 1919, are 
made in accordance 
with request of 


The Economy Section 
of The War Indus- 
tries Board 


They will be featured 
in the national maga- 
zines read by the wom- 
en in every dealer’s 
community. 











Model No. 520 
White stitching 
addsapleasing 
style touch to this 
pump of glazed kid. 


- “Bends with your foet”” 
Trade Mart 


sn Umerica.—TODAY! 





Model No. 523 


A charming varia- - 


tion of the dull kid 
oxford. Rather un- 
usual in design but 
wholly refined. 





Model No. 524 


In these busy days, 
women will wel- 
come the combined 
smartness and com- 
fort of this patent 
oxford. 
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A Large Supply 


to meet the demands of the coming 
season is now in process 


Deliveries can begin at once 
with 


New Process White 
Backing 


guaranteed to stick and not show 
dark through the face 


The White Shoe Cloth Par Excellence 


White on Ine. 


Gee "Bes onl lass. 


scott LINCOLN ST.) 





Pe . 
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UGérrect Do dg ce 


FOR ALL OCCASIONS 








Patent Oxfords 


and Pumps 
ARE ALWAYS STAPLE 


WE ARE WELL PREPARED 
WITH BOTH 


‘aN 


244—Havana Brown Kid, 6-eyelet Oxford. © 
16-8 Full Lowls Feel... .cscccssces $5.00 


160—Patent Opera Full Louis . Heel 
EAD WO o06.bctdccccsgsocdsics $3.75 























Dodge Siver and Gold Sh: buy from our stock is Brown Caif and Brown 
Cloth Slippers cannot to get the same careful Kid Oxfords are in pro- 
be excelled in thorough finish and style refinement nounced demand. You _ 
value at anything like that characterize all Dodge will find what you want 
the above prices. made shoes. in our stock. 


Widths, AA, 4 to 7; A, 3 1-2 
to 7;B, C, D, 2 1-2 to 7 


Terms: Net 30 Days 


Nathan D. Dodge Shoe Co. 
Newburyport, Mass. 


Boston New York Philadelphia Chicago San Francisco 
183 Essex St. 130 W. 42d St. 600 Denckla Bldg. 20 W. Jackson Blvd. 417 Pacific Bldg. 
Montgomery Kansas City, Mo. 

20 Galena Ave. 205 Ridge Bldg. 
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What is the Kaiser 
Watching Now? 


[s he watching the work of those U-boats on 
N 


which he once pinned his hope of victory P 


O. 
Is he watching the campaign of his beloved ally, the 
terrible Turk P 

No. 

Is he watching his armies on the Western front P 
No,—not even those. 

He 1s watching the Fourth Liberty Loan. 

He is watching you. 

Upset his hopes again. Buy as you never bought 








before. 
ed BUY GOVERNMENT BONDS OF nil 
THE FOURTH LIBERTY LOAN 


Contributed 
through 
Division of Advertising 


= 


Committee 
on Public Information 








This space coumtaaaa for the Winning of the War by 
BOOT AND SHOE RECORDER PUBLISHING CO., BOSTON, MASS. 
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In-Stock Trade-Pullers 


EALERS whose stocks need, quick sizing- 
in on big-city and medium-toe styles 
are using to fine advantage the two Bates 
specials shown here. The Fall season 
has already brought a strong con- 
sumer demand for them. 


Fortunately, we have heavy sizing 
on them at our Chicago dis- 
tributing house. Its rapid-_ 
action shipping service will 
deliver to you in surprisingly 

short time. 


*‘Vandyke”’ 


No. 1230 (Illustrated)—Glazed Kangaroo. Sizes 5 to 11. 
Widths A to D -00 


No. 1320—Tan Shell Cordovan Vamp. “Tony” Calf 
Top. Sizes 5 toll. Widths A to D $6 


No. 1315—“Koko” Calf, Orange Stitched. 
Sizes 5 toll. Widths AA to D 85.75 


**Composite” 


No. 1929 (Illustrated)—Dr. Rodman’s Vici 
Bal. Cushion Insole. Sizes 5 to 12. 
Widths C toE $5 


No. 1391—Gun Metal Calf 
Whole Quarter Blucher. 
Sizes 5 to 12. Widths C “‘Composite” 
E .75 


A. J. BATES COMPANY 


FACTORIES AND GENERAL OFFICES, WEBSTER, MASS. 
CENTRAL DISTRIBUTING HOUSES, 328 W. MONROE STREET, CHICAGO, ILL. 
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“He who on 


may read” 


That’s the gospel of R & E Signs. They’re 
the foremost trade attractors and selling aids. 


Consider the valances—shown directly be- 
low. Made of beautifully colored art glass; 
translucent; as decorative from the inside as 
the outside; the soft, mellow tones add dis- 
tinctiveness to your store; the advertising 
value is bound to increase your sales. Here 
are a few suggestions. All signs made to order 
to suit your requirements. 


Thousands of merchants know the value 
of R & E Chipped Gold or Silver Plate 
Glass Signs for window bases and columns. 
In the picture below the name “MUL- 
LENS” is this kind of a sign. During the 
day it is constantly glittering and sparkling ; 
it always remains bright and new; cannot 
tarnish or fade. Made to individual order 
in many designs and combinations; our 
catalog shows scores of suggestions that 
will aid you in your selection. 


WRITE FOR BIG CATALOG 
FREE TO ALL SHOE MERCHANTS 


Rawson & Evans Co. 
710-711-712 W. Washington Blvd., Chicago 


li 








IMPROVE YOUR NEXT WIN- 
DOW BY USING MAYHEW’S 
INVISIBLE TOP TREE -.° °-.° 














MAKE YOUR FALL 
SHOES LOOK ATTRACTIVE 


Adjustable to all heights 
of shoes—lace or button 


Sold by 
Jobbers 
or 
Direct 


FREE SAMPLES ON REQUEST 
ORDER BY NUMBERS 


No. 8—For Open Form or No Form 
No. 6——-For Closed Form 
No. 4——For Men’s Shoes Only 


MANUFACTURERS 











James N. Mayhew Company 


Minneapolis, Minnesota, U. S. A. 

















¢¢ [,.O0OD will win the war.” We 

believe it and we do our bit to 
see that it does. Appetizing and 
Wholesome food is possible even with 
substitutes for before the war ingre- 
dients. Our chefs are cooking food 
that has a flavor which will make you 
smack your lips and say—‘‘That tastes 
like more.” 


Hotel Essex 


BOSTON 
DAVID REED 


Manager 
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Aig ne ae 
tenclencies 


are well de- 
ined in our © 


DONN D. SARGENT C0. 
Salem, Massachusetts 


FACTORY BOSTON OFFICE 
407 BRIDGE ST. 195 ESSEX ST 


gi 
f 
bem 
bed 
ba 
c 


FR a eal RE ati pias eater oo: 
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‘Morrison Hotel 


CHICAGO 


Large, Well Lighted 
Sample Rooms 


Unequaled for shoe displays. Head- 
quarters of Chicago Shoe Travelers’ 
Association. MORRISON sample 
rooms are known for their bright and 
. e4 \ dustless appearance—they show your 
The big Morrison Hotel is line to best advantage. 
right in the center of all - . , 
shoe activities. Merchants 
are near to the wholesale 
district. Manufacturers 
and salesmen are close to 


the retail center. You're 
right in the heart of Chi- Home of the Famous 


cago’s loop when you stay mn 
at the MORRISON. erice 
1,000 rooms at $2.00, $2.50, ‘*Chicago’s Wonder Restaurant’’ 


. which in physical beauty stands alone in America. Its en- 
$3.00 and up, with bath, tertainment has gl been supreme in Chicago. The 


circulating i r All Star Ice Carnival is the last word in TE 
ating ice water and all GARDEN entertainment. It is an aggregation of the 


comforts in every room. world’s greatest skaters. 


‘‘*THE HOTEL OF PERFECT SERVICE”’ 


iH ee 


‘This Kawneer Store Front Put New 
eo wueme Sales Life 


CALV IN BROTHERS. 
intoanOld 
Building. 


More than 60,000 
merchants have 


ee. —-- proven the value of 
Oat’ at the KAWNEER 


Buy | WAY of Moderniz- 
a ing their stores. 











NMDA 





KAWNEER MBG. CO. 
2213 FRONT ST. 
NILES,. MICH. 








Let us Show You How a Kawneer Store Front Will Pay a Big Profit Send me a copy of 
for YOUR STORE. FORGING AHEAD 


Do not overlook this coupon. Send it at once. HF your new booklet for 


hants. 
K AWN E E R M F G e C O es NILES ©: MICHIGAN panest les letterhead. 


SUOMI HTT 





SO INLINNNNNULUET ULLAL 
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asaneense 


“BELMONT” “CAMBRIDGE” 


- For Spring, 1919 


THE 
HOWARD & FOSTER 
LINE 


of Men’s and Women’s Welts will main- 
tain the Howard and Foster standard of 
quality. 


Low cut shoes are predominant in our line. 


All goods will conform to Government 
Regulations. ; 














“ARGYLE” 


Howard & Foster Company 


Factory at Brockton, Mass. 
BRANCH OFFICES: 
134 SUMMER ST., BOSTON 1008 MARBRIDGE BLDG., N. Y.- 





Sanitary 
Opera Chairs 


The 
Modern Shoe Store 
Seating 


Increase the Seating Ca- 
pacity of your store. 
Afford more comfort to 
your patrons. 

They are indestructible. 
We guarantee our chairs 
against breakage. 

They cost less and make 
your store much more 
attractive than ordinary 
benches or wooden- 
legged chairs. 

Our Architectural Divi- 
sion will furnish you the 
best possible seating 
arrangement on request. 


Sorensen Shoe Stores, Inc., St. Paul, Minn. GENERAL OFFICES 
1016 Lytton Building 


cs AMERICAN SEATING (OMPANY sau 


n All Principal Cities 





SOOSGCTOCCUOOOUERCOCERQGGREQOGURCGUEOCUOECQGRRQCUCROGURGCCURCGCORRGORECCURCCCGROGGRRCCORECOUORORGEOQRRRRO08 


ee | 99*NO METAL TIP’’ 

HUBTIP’ oven rip SHOE LACES 
HAVE ALWAYS STOOD FOR THE BEST VALUE OBTAINABLE. 
YOU KNOW IT, AND YOUR CUSTOMERS ARE RAPIDLY 
LEARNING THE REASONS OF “HUBTIP” SUPERIORITY 


BEST BRAID BEST TIP 


No Metal Tip to pull off or fray out. No Metal Tip to wear tinny. 
HUBTIPS always stay on the lace. 


rr 








PAT. OCT. 18 1pO4 


THERE. is no metal in the — of “HUBTIP” Shoe Laces, conseque: ntly, 
ren djiways a permanent biack Never Bip. 
of fast color braid, will wear twice as long as ordin ary lack 
a — == ee 


Women’s or Men’s i Women’s or Men’s 
es in. per gro. Strings . A 36 in. per gro. Strings ... .$3.35 45 in. per gro. Strings. . . $3.80 
8: 40 * a oc — | —_ CO .. 4.30 
Men's s 63 in. per gro. Strings. -80 G ASSORTMENT CABINET D ASSORTMENT CABINET 
72 5. 36 18 pair 36 in 
pair 36 i in 8“ 40“ 
F ASSORTMENT — “45 1 
48 pair 36 in 12 ia 18 
Be Oe acudnns and 


A ASSORTMENT CABINET 
E ASSORTMENT CABINET 36 pair 36 in ORDER A TRIAL CABINET 
$3. 70 wit 


36 pair 36 i 
36 45 lll) F $860] ag | COUNTER DISPLAY EASEL 


FRANK W. WHITCHER CO.--Mfrs.--Boston and Chicago, U.S. A. 











ie 
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A year ’round 
seller 


FOR CLEANING 


White Kip | 
LEATHER 


—____ 
A SAURANTE ED 
PRODUCT or 


Pousa Co. 


MCASO USA 











Nostock complete 
without “Nifty” 


There is a big wide call for this shoe 
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EASY TO 
IF Fe 


“Star” salesmanship is not necessary in order to sell 

“EAGLE BRAND” Polishes. Their unsurpassed shin- 

ing and polishing qualities make them first choice of 
. careful users. 


“Eagle Brand” 


“A PERFECT DRESSING FOR EVERY SHOE” 


A full stock of “EAGLE BRAND” means 
that you are prepared for handling every re- 
quirement of the most particular trade. 


Place Your Orders NOW! 


THE AMERICAN 
SHOE POLISH CoO. 


CHICAGO 


cream—particularly in Brown U. S. A. 
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Repeat Saleso/ Work Shoes 


| peer every one of your work shoe customers come back 
and say, “It’s the best work shoe I ever bought—I want i 
another pair just like them”. You can do it by selling a box of =p) 

“The Tanners’ Own Dressing” with every pair. A mixture of pure > * 

animal grease that nourishes and protects the leather, keeps it soft : 

and pliable, and sheds water. Saet 


IP&BaWV Shor DRESSING 
The Tanner's OwnDressing 
25c size . . $2.00 per doz. $22.00 per gross 


ee 7 
BS lSesize.. 125 * : o 
Sample size _ .50 of z 66 

P 


$4.00 order—1 dozen 25c, 1 dozen lic, 2 dozen sample 
Display stand with two dozen 1ic size 


FY 
, 


Recommended and sold by Jeading manufacturers of 
Heavy Shoes and Shoe Findings, and Harness Jobbers 


PFISTER& VOGEL LEATHER CO. 


MILWAUKEE: : -WISCONSIN 











<a a— WINNING 
LOOK AT THE WAR MAP wea IDEAS 


See the results made possible by . 5 na for a 
the money you have loaned; then : ‘ A \ PATRIOTIC 


LEND SOME MORE : XMAS 


BUY LIBERTY BONDS eA ee 
and every Shoe Dealer has the sort of 
Win-The-War Merchandise which 
Patriotic Purchasers will buy. Our 
special advertising and merchandis- 
ing service will get this business for 
you. 


How You Can Be the Only One 


In your town just one dealer can have 
this exclusive service. Send this ad 
attached to your letterhead at once 
and we will send you full information 
about the special service you can use 


The Credit Clearing House to get this new trade. 


**Builder of Better Credits”’ 
rs SP Tell Us If You Can Use Mats 


Executive Offices: 440 Fourth Ave., New York, N. Y. } Se ° 
+235 West Bruliding S¢ 
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NOW IN STOCK 
Men’s House Slippers 


BLACK and TAN 


ANTICIPATE YOUR REQUIRE- 
MENTS AND ORDER AT ONCE 


es 


No. 332 


Tan Goat 
Everett. Sizes 
5-15 XW...$2.35 





a ONE OF OUR FAMOUS 
** BEST SELLERS’?! 


This example of Sicony footwear 
combines the essential elements of 
success—the last word in style and 
moderateness in price— 
No. 525 

SATIN D’ORSAY 
Snappy and well fitting—Counter 
back, wood covered heel, leather 
sole, satin sock lining, straight last. 
Black, pink, blue, copen, rose, laven- 
‘der. Ladies’ half sizes, 214 to 8. 


IN STOCK—READY FOR YOU! 


K. M. Stone Importing Co. 





12 E. 22nd. St. 
NEW YORK 
N. Y. 








L. B. EVANS’ SON CO. 


WAKEFIELD, MASS. 





SAUUEUCEUCEOCOGOOEOOROEOOCCOEOROROCRUGEOGOOEERGEEOOUOES 


A SHORTAGE OF 
MERCHANDISE 


exists and the merchant who has the cash to lay down 
can get, not only the choicest merchandise, but can get 
it at a shorter price. 

In the average store there is enough dead stock, which 


if converted into cash, would enable the merchant to supply 
himself with the wanted merchandise and discount his 


bills. 

The difficulty that confronts the average merchant 
is to convert his dead stock—his old shelf-warmers— 
into cash at a good, round price. 


He knows how to sell his goods in the usual way, but 
does not know how to do the unusual thing—convert 
odds and ends into cash. 


In my own store, I mastered that problem. 
do it in yours. 


If you will set aside a small percentage of your worst 
merchandise for advertising purposes we will get good 
money out of your odds and ends and not shatter your 
new, clean stock. 


Write us for our plans—they are different! 


The W. W. Johnson Co. 


Box 596 
MANCHESTER, N. H. 


I can 








Trade Marks in Foreign 
Countries 


Do you Realize the Importance of Protecting your Forvign 
Trade in Cuba, Mexico, the South American Countries and also 
in Europe, Asia and Africa? 


marks in such countries. 


mark Department fully equipped to promptly 

plications for Registration of Trade-marks in all Foreign Coun- 
tries, as well as in the United States. Address all Inquiries to 
Boot and Shoe Recorder Patent and Trade-mark Department, 207 
Seuth St., Boston, Mass. . 


Certain Foreign Countries award exclusive trade-mark rights = 
in a trade name or mark to the first applicant, irrespective of = 
prior use by another. This allows the piracy of valuable trade- = 





The Boot and Shoe Recorder maintains a Patent and Trade- = 





Al 
~ 
= 





i 





Fancy Spats 
Fine Grade Felt 


Well Tailored 
The Kind That FIT 


10 Button, Black, White, Cham- 
pagne Tan, Dark Gray, Light 
Gray Brown. 


$15.50 Dozen Pair 
The Lincoln Company 


General 310e Store Supplies 
1508 Washington Ave., St. Louis 
sunnncaseuues 








| 
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The Well Known Standard Quality of 


THE 


| feet 


FOR MEN 


for Civilian trade—made in class A—conforms to 
all government requirements. A shoe that can be 
retailed from $9 to $12 per pair Gives good, honest 
wear and pays you a reasonable profit. 


Our salesmen are now in their territories and will show 
you the Packard line upon request. 








M. A. Packard Company, Brockton, Mass. 


Boston: 60 South Street New York City: 127 Duane Street 

















‘are made of the best obtainable materials and 
designed to provide the maximum period of ONE OF MANY ACTIVE SELLERS 


ice. At today’s prices for children’s shoes ‘ 
service oday’s price — For Boys om d Lit tle Men 


the value must show up in service. 
Pla-Mates and develop your children’s trade. 


WILLIAMS, HOYT & CO. 
ROCHESTER, N. Y. 


F40—Pat... 
F41—Dull. . 
F43—Tan... 


No. 105 


No. 105—Boys’ Tan Bal, Goodyear Welt. 
Leather Sole, West Point Toe, Sizes 1 to6 


“HONEST WEAR IN EVERY PAIR” 


MARSTON & BROOKS CoO. 
HALLOWELL, MAINE 











e. & D. LACE ad 
Widths “ Di Width Only 
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ASK for No. 489 
Brown Side Leather at $3.40 


We have struck the KEY NOTE 
with OUR KIPPY LAST (see illustra- 


tion above) A BUSINESS BUILDER 
for YOU TOO. 


Made in BLACK and BROWN 
KIDS, CALFSKINS, and SIDE LEATHERS 
in GRACEFUL and MOST ATTRACTIVE 
patterns. 


A MOST REMARKABLE FEATURE of 
PLANT BROS. & CO’S WOMEN’S SHOES is 
the CARE with which they are put 
together. THIS gives them that 
COMFORT and FLEXIBILITY found only 
in the HIGHER GRADE SHOES. 


deat: a 
Main Factory 
MANCHESTER, N. H. 








The man in civilian clothes today is giving very 
careful consideration to what his dollars will 
buy for himself. 


He has given with an open purse to the call of 
the Government—what is left for him must 
be made to go a long way. 





This careful consideration of values is welcome 
by the merchants who sell Beacon Shoes. 


- Built to look well, to wear well, Beacon Shoes 
are priced to meet the needs of the men who 
have given liberally and who demand material 
value for the dollars that are left. 





Is there a Beacon Agency in your town? 
If not write us. 




















GG 





F-M-HOYT SHOE CO: 


MANCHESTER - N° H- 




















Analyzed from the cold, logical viewpoint of 
merchandise — just merchandise — Speedwell 
shoes bring to light several unusual points— 


‘I—The volume business that the styles and 
the prices of these shoes make possible and 

_ the advantage gained of a corresponding 
quick turn over of money invested..." 


2—The advantage this line affords’in keep- 
ing your retail prices in the ‘‘volume class,”’ 
when other lines have materially advanced. 


This line of Men’s Goodyear Welts can be 
turned into a source of profit to you. Write 
us for the Agency Proposition that we can 
offer you. 


YW 


Gree SHOE CO- 












































MANCHESTER -N:H: 











D> SA, ARRAN 





BOOT AND SHOE RECORDER 


Oct. 12, 1918 





“Recorder” 
eighth page per issue: 
Space 1 time 7 times 
linch.....$4.00 $3.00 $2.75 
2inch..... 8.00 6.00 5.25 
3 inch.....12.00 9.00 7.75 
4inch.....15.00 12.00 10.00 





rates for space less than one- 


13 times 


Classified and Opportunities Department 


OSITIONS WANTED: Three cents per word for each insertion 
Minimum amount accepted, sixty cents. For other “Want” ad- 
vertisements, five cents per w 

amount accepted, One Dollar. Ads. under this headi 
up to five o’clock Tuesday P.M. When 
come in care of this office, twelve words must be allowed in each adver- 


26 times 52 times 


$2.50 $2.00 
4.75 4.00 
7.06 6.00 
9.00 8.00 


tisement for address. 


under letter 





Payment in advance is required, except when regular advertisers, as amounts 


are too small to open accounts 


to their address, each wena of the address must be coun 
advertisement and paid for accordingly. Answers to ads. must be sent 
postage. 


for each insertion. Minimum 
will be received 
advertisers desire answers to 


en advertisers desire replies forwarded direct 
ted in the 








SALESMEN WANTED 


HELP WANTED 


BUSINESS OPPORTUNITY 








WANTED immediately—Shoe salesmen—Colo- 
rado, $25 week; Idaho, $30; Arizona, $120 
month; Nevada, $110; Montana, $27.50 week; 
Wyoming, $25; Oregon, $27.50; New Mexico, $25. 
Apply Business-Men’s Clearing House, Denver, 
olorado. 
SALESMEN, attention—The demand for Tred- 
lite Stepper Play Shoes from all parts of the 
country has demonstrated to us that we have the 
best ling children’s shoe on the market. We have 
decid d in every state of the 
Union. 4°, if your line has been cut down, 
or if you want a good-value, fast-selling side-line— 
carrying only 5 samples—let us hear from_ you 
at once. State territory now covering. Shoes 
carried in stock. Henr eine & Co., Shoe Dept., 
Chicago. 
WANTED— Experienced shoe salesman, good 
salary and /+ om position. Rubenstein 
Bros., Shreveport, La. 
ESTABLISHED concern yond “unusual opening 








nusual favorable commis- 
sion contract. Many on our force are earning $4000 
a te EF stat capable of this, write at once. 


ex ty oi 
and oo New strong proposition. Stanle line to 
general retail trad 


| Euclid Ave., Cleveland, 
Ohio. Dept. 289. 


WANTED—Live wire salesman, ~ acquainted 
with shoe and Finding Trade, to sell Cotero 
Toneue Pads, either straight or side line. Cotero 
Cushion Mfg. Co., Burr Bldg., Scranton, Pa. 








POSITION WANTED 


WANTED — Thoroughly experienced book- 
keeper and all around office man: one who 
has a practical knowledge of the shoe business 
ow Send references and full particulars. A. 
uff’s Sons, Butler, Pennsylvania. 

‘ANTED—Competent shoe salesmen and 

saleswomen. ermanent positions and good 
salaries. Address, Hofheimer Bros. Co., 444 Main 
Street Norfolk, Va. 








LINE WANTED 


line of misses’ 
ew York, vicinity. 
Address K82, 





APABLE salesman desires 
and children’s shoes for 
Fey results. Commission. 

ta uane St., New York. 


LINE WANTED—By man of twenty-five years’ 
experience, both retail and road. Strong line 
of medium-priced women’s for state of California. 
Address B74, care Boot and Shoe Recorder, 207 
South St., Boston, Mass. 








FOR RENT 








A ManWho Knows the 


Fibre Sole Business 


from rubber factory to consumer, wants 
to make a connection with a rubber factory 
that would be disposed to ider the pro- 
duction of a high-grade sole stock, which 
has been widely sampled and successfully 
tested by leading manufacturers through- 
out the country. A sole that is different 
from anything else in the market and will 
do all that leather can do. Equipment not 
expensive. If interested, address for fur- 
ther particulars, B81, care Boot and Shoe 
Recorder, 207 South St., Boston, Mass. 














WANTED TO PURCHASE 





FFICES to rent at 78 Lincoln Street. Street 
floor suitable for shoe man. Address John R. 
Evans Company, 76 Lincoln Street, Boston. 








FOR SALE 





WANTED position. as Manager and _ buyer, 
reliable concern - Southwest or California, 
age 38, wal family. ienced, reliable, ener- 
getic. make your yo Dept. hum or quit 
on ee, notice. Expert yop Fae Beem writer. 
Highest credentials. Address B79, —~* Boot and 
Shoe Recorder, 207 ‘South St., Boston, M ass. 


WANTED to connect with reliable shoe manu- 
facturer, as traveling representative in South- 
on states or California. Experienced, energetic, 
high-class salesman. Salary and expenses. a 
iver the goods, reliable references. Add 
B78. care Boot and Shoe Recorder, 207 Souths St. 
ton, Mass. 
POSITION as manager and buyer, twenty years’ 
experience in shoe business. Address B64, care 
Boot and Shoe Recorder, 207 South St., Boston, 
ass. 








HELP WANTED 


WANTED ASS’T MANAGERS—A chain 
store proposition can place a few live-wire 
shoe men as assistant managers with good a on 





FOR SALE—A pr 000 stock of shoes including 
fixtures. A Ladies’ $5 and $6 dollar proposi- 
tion—34 year ng Room 20x90, basement 
same size. The only store of its kind in this city 
of 160,000 inhabitants (Ohio). Splendid location. 
Lowest rent on the street. Grand opportunity for 
live wire. Stock in Al shape. Will sell at cost 

rice. If you mean business it will pay you to 
investigate at once. Can reduce stock if too large. 
Address H70, care Boot and Shoe Recorder, 207 
South St., Boston, Mass 


G HOE STORE FOR IMMEDIATE SALE—A 
smart, well-appointed shoe store, recently 
opened in a busy outlying district on Cleveland’s 
most important thoroughfare, must be sold at 
once for good reasons. For full particulars address 
B75, care Boot and Shoe Recorder, 207 South St., 
Boston, Mass. 


BEST shoe store location in Troy, ; = “Y., for for 
sale. Enterprising city. Shoe business suc- 
cessfully conducted in this stand for past twenty- 
six years. Family shoe store. bay has already 
been sold. Fixtures for sale. lease. Rent, 
$600 year.. Store 30 x 50 feet. > windows. 
= to the colors reason for oolng, Apply to 
H. Cooper, 31 King St. “7 Troy, N 








of advancement as expect to lose some 

in new a }. og a us about yourself, 

promonty. B80, care Boot and Shoe 
ecorder, 207 Seok ’St., Boston, Mass. 


ANTED—A _ good, all-round, experienced 

man in wholesale shoe house, one who is ca- 
pable and accurate, as we want him to check in- 
voices, fill orders, and act as house salesman. State 
age, experience, references and salary expected. 
Address B71, care Boot and Shoe Recorder, 207 
South St., Boston, Mass. 


Exclusive Retail Shoe Store. Doing a good, 
profitable business, located in a clean, beau- 
tiful Illinois city. Electric repairing and 
hosiery department in connection. An op- 
panna if taken at once. No 

sidered. Best reasons for selling. Address 
B72, care Boot and Shoe Recorder, 207 South 
St., Boston, Mass. 


& J 


We Buy for Cash 


halen J Jobbers’ and 
Retailers’ Surplus Stocks, Jobs, 
Closeouts 
NO QUANTITY TOO LARGE 

We also purchase entire stocks 
from retailers or manufactur- 
ers. Send us particulars of 
what you have for sale. 

Short Term Leases Taken 
We pay Highest Cash Value 


VAN PRAAG & CO. 


Shoe Dept., Martin Posner, Manager || 


537 Broadway, New York, N. Y. 
Telephone 2248-2249 tent 








We buy quick and pay highest cash price 
for retail an = wholesale stocks of shoes or 
any other merchandise. 

ntity no object. 
‘or 80 years our specialty. 

Bank and mercantile reference. 
BROOKLYN PURCHASING SYNDICATE 
FRANK WALKER, Proprietor 
610 Broadway, Brooklyn 
"Phone, 2328 Williamsburg 














' 
ig 
H 
' 
' 
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MISCELLANEOUS 


87 
MISCELLANEOUS 











Highest Cash Prices Paid 


for entire shoe stocks. We also 
buy your surplus or slow sellers. 
Quantities no object. Retail or 
wholesale. Short term leases 
taken off your hands. 
Wire or Phone us 
Correspondence Confidential 
stablished 1890 


GLAUBERG & CO. 
4C1 Broadway, New York 
Ne. de 
Phone 2438 Franklin 


We also purchase clothing, 
hats, furnishing goods, etc. 








WANTED FOR EXPORT 


— ——— - > 
YOUR } Surplus Stocks 
Entire Stocks 
FOR CASH 
NEW YORK EXPORT 
PURCHASING CORPORATION 


515-517 Broadway, New York City, N. Y. 


Metal Shoe Fitting Stools 


And Floor 
Mirrors 





No. 141 
~Wsie for, The Chicago 
a og an e e 
Pries Wire Chair Co. 
621 N. LA SALLE STREET, 
CHICAGO, ILLINOIS 





Bicycle 
STEP 
LADDERS 
are made 
in many 
styles and 
to fit all 























CASH PAID 


for shoe stores or surplus stocks of shoes 
or for other merchandise. taken 
over. We will send a representative te 
investigate and make offer upon request. 


Max Kalter Mercantile Co. 
100-102-104 Grand St. New York City 
Phone Spring 9413 














MISCELLANEOUS 








Milbradt Rolling 
Step Ladders 


are made in a great many 
styles to suit all kinds of 
stores and shelving. They 
will enable you to get 
along with less help, save 
the wear and tear on your 
shelving and help the ap- 
=. of your store. 

hipped subject to ap- 
proval and_ satisfaction 
guaranteed. 


Write for our latest catalog 
showing 18 styles of lad- 
ders as well as other store 
fixtures. 


Milbradt 
Manufacturing Co. 
2419 N 10th St, 

St. Louis, Mo. 











Wanted at Once 


for Department Store 
for Cash 


Manufacturers’, Retailers’, or Sur- 
plus Stocks of 


SHOES 


No Quantity Too Large. Short 
Leases Taken 


GLOBE MDSE. CO. 


Indianapolis, Ind. 


New York Office 
23 Lispenard St., New York City 


Merchandise of Al’ Kinds Purchased 











Used Renee in Shoe Departments 
and Repair Shops 














Patented October 26, 1915 


SHOE STRETCHER 

A Quick Salesman and Trouble Remover 

This simple machine is the most perfect and 
practical shoe lengthener ever put on the 
market. 

It will do giant work, will not get out of 
order and will fit all shoes from Child’s size 
ten to Men’s size fourteen. 

Packed in single cartons 
PRICE, $1.75 EACH 
Carried in stock by all the Largest Findings 
Houses in the United States and Canada. 
Made for Jobbers only by 


Standard Mfg. Co.,Worcester, Mass. 





No matter, what policy you may 
pursue in selling to the shoe trade, 
nevertheless, you need the 


Boot and Shoe Recorder 
All the Time 






























Shoe Store Chairs, Settees, 
Fitting Stools, Screens, etc., 
Wood Window Display Fixtures 


Catolog , = 
on 
Request j 


THE OSCAR ONKEN Co. 
1141 W. 4th St., Cincinnati, Ohio, U. S. 














EDITORIALLY, THE 
Boot and Shoe Recorder 


is the most alert, aggressive and 
progressive journal in the world 
published for the shoe merchant. 




















Getting More Shoes Sold Right; not only “more” but “right’’; 
wearer, in the righ fitting, for the right — at the ri 


shoe merchants. The chief purpose of t 
basic problem upon which depends the ‘commu of the entire allied industries relating to shoes and 


leather; their production and distribution 
Annual subscription in United States, $3.50; per copy, 25 cents. Canadian, $5.00. Foreign, $7.50 
Member of Associated Business Papers, Inc. Member of the Rom 


Each issue copyrighted by the Boot and Shoe Recorder Publishing Co. 
Entered at the Post Office, Boston, Mass., as second-class matter 


ISSUED EVERY SATURDAY AT 207 SOUTH STREET, BOSTON, MASS., U.S.A. 


BOOT AND SHOE RECORDER 


THE RECORDER CREED: 


“Boot and 


sold for the right purpose, to the right 
ight profit. This is the great ay of the retail 
hoe Recorder” is to help so 


Newspaper Ase’n 


ve it; for this is the 


Member of Audit Bureau of Circulations 











WHERE TO BUY 





BOOTS AND SHOES 


American Sheep Pelt Co., Chicago, ~— 
Bancroft-Walker Co., Haverhill M 


Bluestein Bros., * 

Bradley & Metcalf Co, Milwaukee, Wis 

Brown Shoe Co., St. Louis, wes oa cover 

Chippewa Shoe Co., Chippewa Falls, W 13 

Clark, James, Co. "3 Louis, Mo. . Front ‘cover-64 

Concord Shoe Co., New York City . ee 

Cotter Shoe ag Lynn, M 

Creighton Co., A 

Cushman, W. C., & Co., 

Dalton Co., Brockton, Mass. 

Diamond Shoe Co., New York City 

we mg = Co., St. Louis, Mo... . Front cover 

Dodge, N. , Shoe Co., Newburyport, Mass. 1 

Duane Shoe Co., New York Cit 

Evans’ Sons C Wakefield, Mass 

Fox, Inc., Chas. , ’ Haverhill, Mass 

Friedman-Shelby Shoe Co., St. Louis, Mo. 
Front cover 

Gap Gudn Co., A. H., Inc., New York 


ty 
Harney ees Co., P. J., Lynn, Mass 
Holmes, W. T., Co., Philadelphia. . 
Holters Co., The. Cincinnati, Ohio. . 4 
Howard & Foster Co., Brockton, Mass +o ily 
Hoyt, yr" M., Shoe Company, Manchester,a» 


N. 
Ideal Vogue Shoe Co., Haverhill, Mass 
Johansen Bros., Shoe Co., t. Louis . Mo. Front 
Johnson Bros. Shoe Mfg. Go. Hallowell, Mon 
Johnson, Stephens, Shin! le Shoe Co., » St. Louise 


Mo 
Johnston & Murphy, New York Cit 
a The Preston B., Shoe Co., ef RE 


Kleine, Henry, & Co., SAfeoge. . 
Knipe Bros., Nes Hill, Mass. . 
Kreider Co. . A. S., St. 

ohn- i 
Lane Bros. Co., Boston... 
Lilly, Henry, Co., New York City 
Lund-Mauidin Co., St. Louis, 
Lunn & Sweet Shoe Co., Aue. B Me. 
Malbon Shoe Co., Haverhill, 
Marston & Brooks Co., Hallowell” Me 8 
Mayer, F., Boot & Shoe Co., Milwaukee, Wis . 58-64 
McElroy- Sloan Shoe Co., St. Louis, Mo. Front cover 
Menihan Co., The, Rochester, Bn. Bas 55 
Menzies Shoe Co., "The, Milwaukee, Wis. 
Monitor Shoe a New York Cit: 
Nettleton, A. Co., Syracuse, 
Novelty Shoe G. Chicago, ml 
Nu Baby Shoe Co., E. Lynn, Mass 
Nunn & Bush Shoe Co., Milwaukee, Wis 
Ogden Shoe Co., Milwaukee, Wis. . nose’ 
Packard, M. A., Co., Brockton, Mass. 
Paff Shoe Co., Alexandria, Va 
Peters Shoe Co. , St uis, Mo. 
Plant Bros. & Co., Manchester, N 
Plant, Thos. G. , Shoe Co., Boston 
Powell & Campbell, New vom City 
Rhein Shoe Co., St. Louis, 
Rice & Hutchins, Inc., Geen. 





44 
.Front cover 
63 


Mo. 
Samuels Shoe Co., 
Sargent Co., D. D., Salem, Nees 
Smith, R. P., & Sons Co., Chicago, Ill 
Smith, Wm. ‘Sumner, Chicago. 
Solo Shoe Co., New York Ci 
Standard Felt’ Co., West ‘ae Cal 
Stetson Shoe Co., So. We poe. Mass 
Stone, K. M., Importing , New York ame. 
Stylo Shoe Co., St. Louis, Mo 
Thompson Bros ino.. Brockton, Mass. 
Tober-Saifer Shoe C ‘0., St. Louis, Mo.. és 
Timson Bros., “A 
United States Rubber Co., New York City... 


Vinsonhaler Shoe Co., St. Louis, Mo 

Front cover 42 
Weimer-Wright & Watkin Co., Philadelphia.. 10 
Weyenberg Shoe Mfg. Co., Milwaukee, Wis. .58-59 
Whitman & Keith, rockton, M 44 
Williams, Hoyt & Co., Rochester, N. Y 
Wright, E. T., & Co., Rockland, Mass. Fourth cover 

LEATHER AND — S eneererens”™ 
Agoos, S. L., Tanning Co., 
—; "& Cobb Co., Inc., Mesee 
Creese & Cook Co., Boston. 
Inc., New York City. 

Hub Gore, Boston and New Yor 
Hunt-Rankin a Co., Boston. 
Jones Co., F. E 
Levor, G., & Co., — Gloversville, N. Y . 
Standard Kid Mfg. ton 
Thomas, Lake & _ Co., Boston. 
Trostel, Albert, & Sons Co., Milwaukee, Wis.. 
FINDINGS AND SHOE STORE vorien 


B-H-K-Mfg. Co., Inc., New York City 
Bicycle Step Ladder Co., Chicago 

hicago hte Chair Co., Chica; 
Dudley, T. , Co., Haverhill, 
Emery & Nad Co:, Inc., New York + a 
Firestone Tire & Rubber Co., Akron, Ohio... . 


Good 
Gordon Mfg. Co., Providence, R. I 47 
Hylo 1 Co., Jefferson City, Mo. .Second cover 
J. & B. Sales Co., orcester, M 47 
Kawneer Mfg. Co., Niles, Mich 
Laing, Harrar & Chamberlin Co., 


ayhew, “James N., Co., Chica 
ilbradt Mfg. Co., ‘St. Louis, 
on . E., & Bro., 
Narrow Fabric Co., The, Reading, Pa. . 
Oscar Onken Co., The, Cincinnati, Ohio. . 
 emeey Sons, J . R., Inc., New York City 
Rawson & Evans Co., ,ihienes 
Standard Mfg. mo Worcester, 
Whitcher, F. W., 
MACHINERY, LASTS, MFRS.’ SUPPLIES, 
‘DRESSINGS, ETC. 
Ameriean Shoe Polish Co., Chica icago 
Columbus Polish Mfg. Co., "Inc., a York City 38 
Griffin Mfg. Co., New York Cit 16-48 
Pfister & Vogel Leather Co., Adan, Wis. ~ 
Radium Dye Co., Kansas Cit ty, Mo. 
United Shoe Machinery Corp., Boston « 
United Shoe Repair Machine Co., Boston. . 14 
United Fast Color Eyelet Co., Boston, Mass. 18 
Whittemore Bros., Inc., C ambridge, Mass. 
Loy a 
Atlantic Printing Co., 
Brooklyn Purchasing ne ee Brooklyn, 


N.Y 
Calderwood & Preg, Boston 
Credit Clearing House, a York City 
Eaton, James Kent, Bosto 
F —" ae Fire Seouiunes Co., Fitch- 


Gleuke , New York City 
Globe terchandise Co., Sedtensoeiin. Ind 
Greico, C , Commercial Art Co. , Chicago. . 
Harvard Engraving Co., Boston. 
Hooper wang —e Boston. . 
Hotel 
Hotel Martini ue, ~~ York City. 
Johnson Co., W: Ww meeneaee, N. 
Journal Engraving Go. , Bosto 

Merc. Co., Max, New York City 
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Two Fast Sellers 


in our 


**Fashiondale ”’ 


Line 














It’s only a question of time 
when 9-inch boots will be un- 
procurable. 


And there’s no telling just how 
long our stock will last-—large 
though it is. 


Here are two numbers which 
they arecalling forin quantity. 


SS 


Get your order in while we can 
fill it at these very reasonable 


prices. 
Re 
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X4102 


Havana Brown 
Vici 
9-inch Polish, 
Brown Cloth 
Top, Leather 
Louis Heel, 
B, C, D Widths, 


Price $3.85 


X2461 
Havana Brown 
Vici 
9-inch Polish 


ilitary Heel 
B, C, D Widths 


Price $3.85 


X4113 
Same in 
Mahogany 
Russia 
B, C, D Widths 


Price $3.60 








PARKER-HOLMES & COMPAN » 


“The House That Helps” 


600 Atlantic Avenue 


. BOSTON, MASS. 
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THESE SHOES HAVE COMFORT ff 
THESE SHOES HAVE WEAR | 
Carried In-Stock 
ALL STYLES OF LEATHERS 
SALESMEN OUT 
DON'T MISS 'EM! 


SNAPPY LASTS 


FLEXIBILITY 


- 


THESE SHOES HAVE STYLE 





oe: posse 
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"THESE are the days when it pays particularly 


to safeguard the reputation of your shoes in 
quality—in looks—in wear. 


NHN 


Impart these qualities to your kid styles by 
insisting on the use of 


STANDARD 
KID 


True to its name—it’s standardized on the highest 
plane in every department of its production. 





STANDARD KID MFG. CO. 


Manufacturers of Black and Colored Glazed Kid and Patent Kid 


207 South Street :: :: Boston, Mass. 


Factory, Wilmington, Delaware 


AGENCIES: 


CHAS. A. BRADY, Rochester, N. Y. 
F. W. BAILEY & CO., St. Louis, Mo. 
GEO. A. McGAW, Chicago, IIl. 


VV) act 


















The House of Smart Shoe Novelties 


VALUES EXTRAORDINARY 


No.'1622—Wos. Cherry No. 2700—Wos. Gray 
Red Side 9-in Pol.,Wing Buck 9-in. Pol., Cov- 
Tip, Invisible Eyelets, ered Full Louis, Leather 
re ay | Heel. High _—— Heel. H 

Grade Flexible McKay $5.75 


Ready to Ship Now 


Sizes 21% to 8 Widths A to D 


High Grade Flexible McKays 


No. 1624—Wos. Blk. Vici Kid, No. 1619—Wos. Gray Side 
9-in. Pol., 12-8 Military Heel Full Grain, 9-in. Pol., Invisible 
$4.25 Eyelets, Half Louis Heel. . $4.50 

No. 1620—Wos. Gray Side 

only Wobuck Top si Full Grain 9-in. Pol., Invisible 








Pol., 12-8 Military Heel. . $4.50 Eyelets, 12-8 Military ees 


00-Wen >, No. 2004—Wos. Havana Brown 
No. 2008-_W “Ton at V i Vici Kid Vamp, Brown Cloth 
Half Louis Heel......... $3.75 ron, to Match, Half = 
W/ No. 2001—Wos. Brown Vici No. 2002—Wos. Havana Brown All Goods F. O. B. 
wone 5% 3 Days Kid, 9-in. Pol., Invisible Eye- Vici Kid Vamp, BrownCloth Top 
Ries 30 lets, Half Louis Heel $4.75 to Match, Military Heel. .$3.75 Boston 


Get in on These Values While the Prices ArejLow 


FALL 
OXFORDS 


and SPAT PUMPS 


READY TO SHIP NOW 





Se ee ene neta ° ‘ at Pom Full Coute Cell nota 
ee Special Lot of Children’s Hoel High Grade Hand Turn, 
$3.56 


year Welt 99 
“All Leather Shoes No. 1587—Wos. Vici Kid 


a, yg “ Sasol in chon 7 
Full Grain Side Leather No. 202—Misses’ Vici Button, Two Ful ther Outer Soles P , Full Louis Covered 
$3.75 kane LS - _ a ae ene, Fibre Coun- Heel. High Me Turn $3.50 
eae : ters ouble Leather lip ioe, Sizes o pe “ 
Plain Toe, Half Louis Leather feo. 908-—Gemss en hovel Cabes S50 11..-.---- b Mat. Kid.ssrn ss 45.50 
aie, Guscyene Wall. 08 No. 205—Same shoe as 202 in Bluchers, Misses’ |... ! 1, No. 1590—Wos. Pat. and 
No. 908—Wos. Russia Calf No. 204—Same shoe as 202 in Bluchers, Child’s J Vici Kid Oxfords, Full Louis 
Pump, Wing Tip, 12-8 Mili- No. 203—Same shoe as 202 in Bluchers, Infants’ .... 1. Heel, High Grade bi 
el $3.50 é 


ROGERS BROS. SHOE CO. 


119 Lincoln Street - - - Boston, Mass. 
135 Bush Street, San Francisco 





































































































































































































rian | 





CXXEAAA AAA ERASER ERE ee ee ee ee errr sy Tyrer ys every eee eee eee eee Te eee ee Te 














Spring and Summer 1919 Samples 





are being shown the trade by our 
salesmen on their respective terri- 
tories and there is an opportunity 
for you to inspect the line. 


! 

| 

! 

| 
The restrictions and suggestions of 
the War Industries Board have been | 
followed in the spirit and to the |: 
letter in working out this season’s | 
line. It is our policy to co-operate || 
with the War Industries Board in its 
! 

! 

! 

| 

| 

! 

| 

! 














work to the fullest extent and we 
urge our customers to do likewise. 





ed oO 0 et 0 ee 0 et 0 a 0 = 9 ee 6 ae 0 ae og ee 
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If you are not a “THOMPSON” 
customer, a request from you now 
G. M. Bal will insure a call when our represen- 
** Warwick”’ tative is in your section. 





o O.2 222820200 e SECO SOO Reon enereserereoreosroresecerteS See eeetetttneen 5 
cee eecceoeoss ee ele ee 
——_— 


——— em eee ee ee 


‘THOMPSON BROS. IN 
MEN’S FINE SHOEMAKERS 
BROCKTON 


NEW YORK BOSTON CHICAGO 
1017 Flatiron Building 207 Essex Street 35 South Dearborn St. 


Address all Communications to)Brockton (Campello), Mass. 


— 
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FIND that ‘GLOVE-GRIP” shoes for 

men and women lead in sales right along. 
It is easy to account for this. People appre- 
ciate shoes that fit snugly. Exclusive features 
of construction make ‘GLOVE-GRIP" shoes 
most comfortable. Then, men and women 
want style and~in this they -are never disap- 
pointed. when they “buy ‘GLOVE-GRIP" 
shoes: My orders are frequent and the fac-— 
- tory. ships at once. -In this way | tum my 

ital . el times during the year.’ 


Our Fall and Winter assort- 
ment of  carried-in-stock-’ 
7 -} shoes was never so large in 
MON. || GLOVE-GRIP || 14 [a 
TUES. | GLOVE-GRIP | 26 
S WED, || GLOVE-cRIP || 17 
. || GLOVE-GRIP || 21 
| 
i| GLOVE-GRIP | 23 


i OVE-GRIP 28 fi 
’ | 


IN STOCK’ 
_ Model 802 W. 
Glovertrip” Shak 
Boot. Tobasco Brown’ ~ 
Kid, Im. Straight Tip, 


248. 
PRICE. $8.00. 


M. N. ARNOLD SHOE CO. 


NORTH ABINGTON, MASS. 


N. B. We are carrying nine “Glove-Grip” styles in stock for men and four styles for women 
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The House of Dr. Posner 


Starting very modestly, in 1888, this institution has 
won its way to leadership through its steadfast deter- 
mination to produce children’s shoes that would stand 
the tests of QUALITY and SERVICE. 


This fixed policy plus the discriminating judgment of 
shoe retailers and the American People has made the 
growth of this organization possible. 


Dr. Posner has satisfied the best retailers that 


gt Mee > 


SCIENTIFIC 


FOR 
CHILDREN AND YOUNG LADIES 


STAND PRE-EMINENT IN THE SHOE 
INDUSTRY 


A special In-Stock Department that even now under 
very trying conditions is producing results and orders 
are usually shipped the same day received. 


Built by modern scientific methods—by expert work- 
men and cost no more than the ordinary kind. 


Buy the Shoes You Can Rely Upon 


DR. A. POSNER, SHOES, Inc. 


140-142 W. BROADWAY, NEW YORK 
Factory: 141-151 Roebling St., Brooklyn, N. Y. 
Address all Communications to New York 
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Entrance Foyer, Bush Terminal Sales Building 











Here the buyer, free from interruption, may 
spend a profitable evening securing market 
information and planning his next day's cam- 


Sa paign. , 






By means of this display service manufactur- 
ers’ catalogs and sales literature are constantly 
available. 









































An Edueational Center for 


[XN the auditorium of the Bush Terminal Sales Building, New York, will be 
givenfa series of evening lectures of vital interest to everybody engaged 
injbuyingfand selling merchandise. 




















line 

These lectures, which will be given by experts, will cover a wide range of Th 

| subjects and will be illustrated with charts, maps, diagrams, colored plates floc 

and motion picture views. rm 

| In’the textile and wearing apparel field, for example they will deal with the be 

origin of raw materials, processes of manufacture, and all factors having a Bu 

bearing on the quality, value and relative merits of finished products. Fashion a 

Shows of the most representative character and expertly staged will be held nial 
) from time to time. In this field, supplementary research work may be done 

in the library, where one of the foremost collections of fashion books in the Eve 

country is available. fore 

The lectures will be timed to suit the convenience of the majority of visiting _ 

buyers. A schedule of topics and dates will be furnished on request. Call 






Bush Terminal Sales Building, 
) 42nd Street, East of Broadway, 
New York. 


130 West 42nd Street 
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The Library, in addition to authentic current 

market information, contains many valuable 
erence works including one of the foremost 

collections of fashion books in the country. 


Special provision has been made for the con- 
venience of women buyers. 
















Private telephone booths. 


p <\\) 
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A millinery sales room. 


An underwear and lingerie sales room. 














One of the many sales 
facturi 
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rooms of shoe manu- 
urers. 
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Merchandise Buyers 


The Bush Terminal Sales Building is designed to conserve time and money 
for the buyer by concentrating, in one centrally located building, the sample 
lines of a large number of manufacturers. 


The sales rooms are grouped by merchandise divisions, one classification to a 


floor so that the buyer may quickly and conveniently see, compare and select 
from the offerings of many representative manufacturers. 


An important adjunct of the Bush Terminal Sales Building is the International 
Buyers’ Club which is designed to provide the buyer with every facility for 
the transaction of his business when he comes to New York, and also to fur- 
nish him at all times with valuable market information. 


Every merchant, merchandise manager and accredited buyer in this or in any 
foreign country is eligible for membership in the Club and entitled to its 
privileges without charge or obligation of any sort. 


Call or write for membership application forms. 


SALES BUILDING 


New York 


One of the important sources 
of market information is the 
Merchandise Offerings Book, 


1 ifled a 





giving 
covering the lines and offerings of 
many manufacturers. 
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One of the sales rooms in the Division of In- 
fants’ Wear. 


A sales room on the leather goods floor 
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jon through Condensation. 
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Style 469 ae Z ZAM 
Last 109 e y 
Russia Calf Lace Oxford, 13-8 H22i. aie Leck 13-8 Heel. . 


Style 482, Last 109—Same in Gun Welt, White Enamel Edge and 
Metal, Heel. “ 


Style 451—Last 110, All Patent Lace 
Oxford, Leather Louis Heel. 


Three Styles That Are Making 
Good for Next Spring 


The reason Johnson Bros. Shoes make good is 
because they are honestly and carefully made. Reli- 
able is the word that characterizes this line that is 
known by the retail shoe merchant as HIS 


‘“‘BREAD AND BUTTER LINE” 


HNSON BROS. SHOE MF6. Co 
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